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BCTYII

CyyacHuil PO3BHTOK HUGPOBOI €KOHOMIKH, CTPIMKE 3pOCTaHHsS OOCSTIB JaHUX,
NOIIUPEHHSI TIIAaTPOPMHOI EKOHOMIKM Ta BHKOPHUCTAHHS INTYYHOTO I1HTEIEKTY
KapJAMHAJIbHO 3MIHIOIOTH MIAXOIU 10 YIPaBIIHHS 013HECOM 1 MApPKETHHIOBOI isITBHOCTI.
VY Takux yMoOBax KOHKYPEHTOCIPOMOXHICTh OpTaHizaiiil jenaii OiIble 3alieKUTh Bij
3IaTHOCTI 30MpaTH, aHali3yBaTH, IHTEPIPETYBATH Ta BHUKOPUCTOBYBATH JdaHl IS
OPUIHATTS yOpaBIiHCHKUX pimeHb. Came Tomy kouremniis data-driven management Ta
data-driven marketing crae ogHUM 13 KJIIOUOBHMX HaIpsAMiB TpaHchopMmallii cydacHUX
HiATPUEMCTB 1 OpMYBaHHS HOBOT YIIPaBIiHCHKOI MapaurMu.

Data-driven marketing y cydacHOMy MEHEIKMEHTI Iiepeadadae Mepexia Bil
IHTYiITUBHOTO MPUNHATTS pIlIEHb J0 CHUCTEMHOIO0 BHUKOPUCTAaHHS AaHAIITHKH, Ol3HeC-
METPHK, KIEHTCHKUX JaHuX, nudpoBux riardgopm ta Al-assisted analytics y mporecax
YIOpaBIiHHS MapKETUHTOM, TMPOJaKaMH, KIIEHTCHKUM JIOCBJIOM 1 CTpaTeriyHUM
po3BuTKOM 0Oi3Hecy. B ymoBax mmdpoBoi Tpanchopmanii opranizamii moTpedyroTh
¢daxiBIiB, 34aTHUX IIpaIfOBaTH 3 JAaHUMH, OIIHIOBATH €()EKTHBHICTh MapKETHHTOBHX
pilIeHb, TPOTHO3YBATH MOBEIHKY CIIOKUBAY1B, YIIPABIATH MAaPKETUHTOBUMU OIO/IKETaMU
Ta (OpPMyBaTH KOHKYPEHTHI IepeBaru Ha OCHOBI aHAJIITUKH Ta MU(PPOBUX TEXHOJIOTIH.

[Ipenmerom mucummiiau «Data-Driven Marketing B MEHEIDKMEHTI» € METOJIH,
IHCTPYMEHTHU Ta TexHouorii data-driven MapKeTHHTY 1 MEHEIKMEHTY, 10 3a0€3Me4yI0Th
30ip, aHami3, IHTEPNpETaIlil0 Ta BUKOPHUCTAHHS MaHUX I NPUHHATTA €()EKTUBHUX
YIPaBIIHCHKUX PIlIEHbh B yMOBax IudpoBoi Tpancdopmarii 6i3Hecy. OcobnvBa yBara
NPUAUIAETECS KITIEHTCHKIA aHATITHIN, OIIHIOBAHHIO €(EKTUBHOCTI MapKETHUHTOBUX
KaHaJiB, MPOTHO3YBAHHIO IOMUTY, YMPAaBIIHHIO MapKETUHTOBUMHU OrojxeTamu, A/B-
tectyBaHHio, dashboard-pimennsm, data storytelling ta Bukopucrannio Al-assisted
analytics.

O6’eKTOM HaBYaJIbHOI JTUCUUIUIIHM € TPOLECH YMPaBIIHHSI MapKETHMHTOBOIO Ta
YIPABIIHCHKOIO MISUTBHICTIO MiAMTPUEMCTB Ha OCHOBI TaHUX, ITUGPOBUX maTdopm, Oi3HeC-

AHATITUKYU Ta Cy4acHUX 1H()OpMAIIHHUX TEXHOJIOTIH y cepeloBUII HUPPOBOi EKOHOMIKH.



JucuuruiiHa 0a3yeTbCsi HA 3HAHHSAX 13 MEHEIKMEHTY, MAapKeTHHry, Uu(poBoi
CKOHOMIKH,  OI3HEC-aHAJIITUKHM, IIOBEIIHKH  CIIOKMBadiB, web-aHamiTHKH  Ta
iHopMaliitHux TexHosiorid. BogHouac BoHa iHTEerpye cydacHi konuermnimii data-driven
management, customer analytics, Al-assisted analytics, digital marketing Ta business
intelligence.

BuBYeHHs AMCHMIUIIHA CIpPSIMOBAaHE HA (QOPMyBaHHA y 3/100yBadiB CHUCTEMHOTO
po3ymiHHs npuHuuIiB data-driven ympaBiiHHS, PO3BUTKY HaBHUYOK poOOTH 3
MapKETUHTOBUMHU Ta Oi3HEC-METPHUKAMU, OIIHIOBAHHS €(EKTUBHOCTI MapKETHUHTOBUX
pillieHb, aHaJi3y MOBEAIHKH CIIOKMBAYiB, CErMEHTAIlll KIIEHTIB, MPOrHO3YBaHHS MOMUTY
Ta BUKOPUCTAHHS Cy4acHUX UU(POBUX IHCTPYMEHTIB JIs1 HIATPUMKH MPOLIECY TPUIUHATTS
YIPaBIIHCHKUX PIIICHb.

OcoOnuBICTIO NHUCUMIUIIHA € 1i IPaKTUKOOPIEHTOBaHMM xapakrep. HaBuanbHwuii
mpoiiec TOOYyJAOBaHO Ha OCHOBI aHajidy peajdbHUX Ol3HEC-KeiciB, poboTh 3
MapKETHHTOBUMH Ta YIPaBIIHCHKUMH JaHUMH, BuUkopuctanHa CRM-cuctem, web-
aHamrtuky, dashboard-pimens, Al-assisted analytics, mpoBenenHs A/B-TecTyBaHHS Ta
dbopmyBanns data-driven crpaterii po3BUTKY Oi3Hecy. 3HauHa yBara NPHAUBIETHCS
PO3BUTKY aHAJITUYHOTO MUCJEHHS, 3JaTHOCTI ()OpMYyBaTH YNpPaBIIHCHbKI BUCHOBKH Ha
OCHOBI JIaHMX Ta MPE3CHTYBATU pe3ybTaTH aHaNITHKU Yy hopmi dashboard, 3BiTiB Ta data
storytelling.

JlaHuii HaBYAJIBHO-METOJWYHUN KOMIUIEKC CHOpSIMOBaHUMN Ha 3a0e3nedeHHs
CHUCTEMHOTO OIIaHYBaHHs NHCUUIUIIHKA 300yBadaMu mepmioro (OakaaaBpChKOTO) PiBHSA
BUIIIOI OCBITH 3a creriaibHIcTI0 073 «MeHeIKMEHT» OCBITHIX mporpam «MeHemKMEHT
MDKHapogHoro Oi3Hecy» Ta «Jlorictuka». KoMiiekc MICTUTh TEMaTUYHUM IUIaH
JTUCUUIUIIHU, METOAWMYHI PEKOMEHJAIlli 0 BHUBYCHHS TEM, NPAKTUYHI Ta aHaTITHYHI
3aBJIaHHS, TTUTAHHS JJIsI CAMOCTIMHOI POOOTH, pEKOMEHAAIlli 1100 BUKOHAHHS TMPOEKTIB,
CUCTEMY OIIIHIOBAaHHS PE3yJIbTaTiB HABUAHHS Ta MEPEIIK PEKOMEHIOBAHUX JDKEPE, M0
3a0e3meuyoTh (HOpMyBaHHS cydacHUX MpodeciiiHuX koMrneTeHTHOCTeN y cdepi data-driven

MapKCTUHTY Td MCHC/’)KMCHTY.



META 1 3ABJAHHS JUCHMUILJITHUA

Mertoro muctmmninu «Data-Driven Marketing B MmenempxMenTi» € hopmyBaHHS
y 3700yBayiB BHILOI OCBITH CHUCTEMHOIO PO3YMIHHS TPUHLMUIIB, METOIIB Ta
iHCcTpyMeHTIB  data-driven MapKeTMHry U MEHEIKMEHTY, a TakKoX HaOyTTs
NPAaKTUYHUX HABUYOK BHUKOPUCTAHHA JaHUX, OI3HEC-aHANITUKH, UUPPOBUX
mwiargopm Ta Al-assisted analytics st mpuitHATTS €PEKTUBHUX MApKETUHTOBHUX 1
YOPaBIIHCHKUX pIlIEeHh B yYMOBax HmU(poBoi Tpancdopmarilii 6i3HECYy Ta BHUCOKOi
JUHAMIKM KOHKYPEHTHOT'O CEpPEeOBHIIIA.

JlucuuiuiiHa crnpsMOBaHA Ha MIATOTOBKY (DaxiBIIB, 3JaTHUX 3aCTOCOBYBATU
data-driven miaxoau y mporecax MapKETUHTOBOTO aHATI3y, YIPABIIHHS KIIEHTCHKUM
JIOCBIZIOM, OI[IHIOBaHHS €(EKTHMBHOCTI MApPKETHMHTOBHUX KaHajiB, MPOrHO3yBaHHS
NOMUTY, ONTUMI3alii MapKETUHIOBUX OOJKETIB Ta PO3POOJIEHHS yIpPaBIIHCHKHX
pieHb Ha OoCcHOBI JnaHuX. OcobiMBa yBara MpUAUISETHCS PO3BUTKY aHAITHYHOTO
MUCJIEHHSI, HABUYOK POOOTH 3 MapKETMHIOBUMHU Ta Oi3Hec-meTpukamu, dashboard-
pimenusmu, CRM-cuctemamu, web-aHaniTukor 1a cydacHuMHU Al-iHCTpyMeHTaMu.

JlocsiTHEHHSI OKPECJICHOT METH Tiepedadae peasizalliio TaKux 3aBJaHb:

— (opMyBaHHS CUCTEMHOr0 po3yMiHHsSI KoHIernii data-driven management Ta
data-driven marketing;

— HaOyTTs 3HaHb MOAO0 cydacHUX mudpoBux miathopm, CRM-cucrem, web-
AHAITUKU Ta aHATITUYHUX CEPBICIB;

— pPO3BUTOK HAaBUYOK 300py, cHCTeMaTH3alli, aHajgizy Ta I1HTepHpeTanii
MapKETHUHTOBHX 1 013HEC-JTaHUX;

— ¢opmyBanHs 31aTHOCTI mparmtoBaTd 3 KPI, unit economics Ta KIHOYOBUMH
O13HEC-METPUKAMU;

— HaOyTTs KOMIIETEHTHOCTEH 111010 OLIHIOBAaHHS €(PEKTUBHOCTI MAPKETHHI OBUX
KaHaJliB Ta yIPABIIHHSI MapKETUHTOBUMH OIOKETaMU;

— PO3BUTOK HAaBUYOK KIIEHTCHKOI aHAJIITUKH, CErMEHTallll CIOXWBaydiB Ta

anani3zy Customer Journey;



— (¢opmyBaHHS ~ 3AaTHOCTI  BHUKOpUCTOByBaTH  A/B-tectyBanHs  Ta
eKCTIEpUMEHTAJIbHI MIAXOIH JIJIs IEPEBIPKU MAPKETUHTOBUX 1 yIPABIIHCHKUX TIMOTE3;

— HaOYTTs MpakTUYHUX HaBUYOK 1oOymoBu dashboard, data visualization Ta data
storytelling;

— (opmyBanHs 3maTHOCTI 3acTocoByBat Al-assisted analytics Ta iHCTpyMeHTH
IITYYHOTO 1HTEJIEKTY JIsl HIATPUMKH MPOLECY NMPUUHATTS YIPABIIHCHKUX PIllICHbD;

— PO3BHUTOK 3JaTHOCTI MPOTHO3YBATH IOIHUT, aHATI3yBaTH PUHKOBI TEHJICHIIII Ta
dbopmyBatu data-driven ctparerii po3BUTKY Oi3HeCy;

— (GopMyBaHHS pPO3YMIHHS E€THYHHMX AacClEeKTiB, PHU3HKIB Ta OOMEXKEHb
BUKOPHCTAHHS JAHMX 1 IITYYHOTO 1HTENEKTY B MAPKETUHTY Ta MEHEKMEHTI.

HNucrururina 3a0e3nedye ¢opMmyBaHHS y 3700yBauiB TakuX 3arajibHUX
KOMITETEHTHOCTEM:

— 3JaTHOCTI 0 a0CTPaKTHOTO MUCJIEHHS, aHaII3y Ta CUHTE3Y;

— 3JIaTHOCTI 3aCTOCOBYBATH 3HAHHS y MPAKTUYHHUX CUTYAIlisX;

— HaBUYOK BUKOPHUCTAHHS 1HGOPMAIIMHUX 1 KOMYHIKAI[IHHAX TEXHOJIOTIH;

— 3JIaTHOCTI JI0 MONIYKY, 00po0ieHHs Ta aHaNi3y 1HhopMaIIii;

— 3/IaTHOCTI IpUHMaTH OOIPYHTOBAHI YIPABIIHCHKI PIIICHHS;

— 3JaTHOCTI MpaloBaTH B KOMaHJl Ta €()EeKTUBHO KOMYHIKYBaTHU PE3yJbTaTH
AQHATITUYHOI JISUTHHOCTI.

Y pesynabTaTi BHBYEHHS ~ JUCHUIUTIHM  (QOpMYIOThCA  Taki  (paxoBi
KOMIIETEHTHOCTI:

— 3IaTHICTh 3acTOCOBYBaTH data-driven miaxoau sl IPUIHSATTS MAPKETHHT OBUX
1 yIpaBIIHCHKUX PILIEHB;

— 3MIaTHICTh aHaJi3yBaTH TMOBEAIHKY CIIOKMBa4yiB Ta BHKOPUCTOBYBaTH
KITIEHTCHKY aHATITHKY;

— 3JaTHICTh OIIIHIOBAaTH €(EKTHBHICTh MApKETHHIOBHUX KaHAJlIB Ta Oi3HecC-
MIPOIIECIB;

— 3/aTHICTb BUKOPUCTOBYBATH CydacHl LHUPpoBi iHCTpyMeHTH, CRM-cucrtemu,

dashboard-pimenns ta Al-assisted analytics;



— 31aTHICTh (JOPMYBaTH YNPaABIIHCHKI BUCHOBKH Ta MPE3EHTYBATHU PE3yJIbTAaTH
aHaJIITHKU,
— 37aTHICTh  po3poOsisiTu  data-driven crparerii  po3BUTKYy Oi3Hecy Ta
MapKEeTUHTOBOI A1STbHOCTI;
— 3/IaTHICTh BUKOPUCTOBYBATH KIIbKICHI METOJIA aHAJII3Y JIJIsl BUPIIICHHS O13HeC-
3aBJ/IaHb;
— 3/IaTHICTb OIIIHIOBATH PU3MKHU Ta €THYHI ACHEKTH BUKOPHUCTAHHS AAHUX 1
MITYYHOTO 1HTEJEKTY.
HalyTTst 3a3HaueHMX KOMIETEHTHOCTEW 3a0e3leuye JOCATHEHHS TaKuX
IPOTPaMHUX PE3yIbTaTIB HABUAHHS:
— aHami3yBaTH Ta 3acTocoByBaTH data-driven migxXoaw Il TPUAHSTTS
MapKETHHTOBUX 1 YIIPaBIIHCHKUX PIIICHb;
— 30MpaTu, CUCTEMATU3YBATH Ta IHTEPIPETYBATH MAPKETUHIOBI 1 O13HEC-AaH];
— OUIHIOBaTH €(EKTUBHICTh MAPKETUHIOBUX KaHAIIB Ta MPUIIMATH pILIECHHS Ha
ocHosi KPI;
— MPOBOJIUTU CETMEHTAIII0 KJIi€HTIB Ta aHaii3 Customer Journey;
— BUKOPHCTOBYBATH METOIW TPOTHO3YBaHHS MOMHUTY Ta aHAJI3y PHHKOBUX
TEHICHIIIN;
— 3acTtocoByBaTH A/B-TecTyBaHHS Ta eKCIIEPUMEHTAIBHI T1IX0/IH;
— BUKOPHMCTOBYBATH cy4acHi ¢ posi iHCTpyMeHTH Ta Al-assisted analytics;
— ctBoptoBatu dashboard Ta Bizyamizamii s MIATPUMKH YHPABITHCHKUX
pIIIICHB;
— ¢opMyBaTH yIPaBIiHCHKI 3BITH Ta NMPE3EHTYBATU PE3YJIbTATH AaHATITHKH;
— OIIHIOBaTH PU3UKHU Ta €TUYHI aCTIEKTH BUKOPUCTAHHS TaHUX y O13HECI.
JucuuruiiHa Mae MPaKkTUKOOPIEHTOBAHWM XapakTep Ta mnepeadayae akTUBHE
BUKOPHUCTaHHS KEUCIB, aHATITUIHUX 3aBJaHb, pOOOTH 3 IU(PPOBUMH TuIaTHOpPMaMU,
dashboard-pimennsmu, CRM-cucremamu, web-ananitukor Ta Al-iHCTpyMeHTamu,
mo 3abesneuye (HOpMyBaHHS CydacHHX TPOo(dEciiiHMX KOMIETEHTHOCTEH y cdepi

data-driven marketing Ta management.



TEMATHYHUHA IJIAH JUCHUIIJIIHUA

Hapuanpra mucnumiina «Data-Driven Marketing B MEHEIPKMEHTI» BiATIOBITHO

JI0 OCBITHIX Mporpam chemiaibHocTi D3 «MenemxMenT» s 3100yBadiB BHILO1

OCBITM 0akajJaBpChKOIO pIBHS Ta BIJAMOBIJHUX HABYAIbHUX IUIAHIB (aKyJIbTETY

meHepkMenTy Ta wmapketuHry KIII im. Irops Cikopcbkoro Mae CTPYKTYpY,

npenacTaBiieHy B Ta0uI. 1.

Tabmumss 1 - Crpykrypa kpenutHoro monyis «Data-Driven Marketing B

MEHEKMEHT1

Ha3Bu po3ainiB i Tem

KinbkicTh roann

Y TOMY YHCJIi

Buau HaB4aJanLHOT

Ta nepeBipka O13HEC-TINOTE3.

Bceboro i isTbHOCTI
Jexui IIpakTnyHi CPC a
3AHATTHA
1 2 3 4 5 6
. . [IpesenTariii Ta 00roBOpeHHS
Tema 1. Data-Driven Marketing Ta pesenan opet
i aHANIITUYHUX JOMOBIIEH,
HOBA pOJIb MEHeKepa B IU(ppoBiit 12 2 4 6 .
. pIIIEHHS PO3PaXyHKOBHX
€KOHOMIII.
3aBJlaHb, TECTYBaHHS
. [Ipe3enTariii Ta 06roBopeHHS
Tema 2. biznec-metpuku, KPI ta peserTall oper
. . . AHAMITUYHUX JOTIOBIEH,
unit economics y MapKeTHHTY i 14 2 4 8 .
. PITIICHHS PO3PaxXyHKOBHX
MEHE/IKMEHTI.
3aBJlaHb, TECTYBaHHS
) ) [IpeszenTariii Ta 00roBopeHHs
Tema 3. KitieHTChKa aHaNMITHKA Ta peser P .
i aHAIIITUYHUX JOMOBIIEH,
Customer Journey y data-driven 14 2 4 8 -
6i ) PIIICHHS PO3PAXyHKOBUX
13HecCl.
3HeC 3aBJaHb, TECTyBaHHS
. . [Ipe3enTarii Ta 06roBopeHHS
Tema 4. CermenTaliis KII€HTIB, P rran op N
. . AHAMITUYHUX JOTIOBIEH,
MOBEJIIHKOBA aHAIITHKa Ta 14 2 4 8 .
. } PITIICHHS PO3PaxXyHKOBHX
€KOHOMIKa KJTI€HTA.
3aBJlaHb, TECTYBaHHS
. [IpeszenTariii Ta 00roBopeHHs
Tema 5. YrpasniHHA pesetall oper
aHAIIITUYHUX JOMOBIIEH,
MapKETUHTOBUMU KaHaJaMH Ta 14 2 4 8 :
: pIIICHHS PO3PaXyHKOBHX
Oro/PKeTaMU Ha OCHOBI JIAaHUX.
3aBJaHb, TECTYBaHHS
[TigroToBKa 10 MOIYIBHOI
MoayJ/ibHa KOHTPOJIbHA podoTa 6 2 4 A 710 MOALY
KOHTPOJIbHOI pOOOTH
[Ipesenrarnii Ta 0GroBopeHHs
Tema 6. A/B-tectyBaHHs, peseanl oper
. AHAIIITUYHUX JOTOBIIEH,
€KCIePUMEHTAIbHUM MapKETUHT 12 2 4 6

PIIIICHHS PO3PaXyHKOBUX
3aBJIaHb, TECTYBaHHs,




1 2 3 4 5 6

[Ipe3enranii Ta 00roBOpeHHs
aHAJIITUYHHUX JTOIOBiAEH,
PILIEHHS pO3paXyHKOBHUX

3aB/IaHb, TECTYBAHHS

Tema 7. Al-assisted analytics Ta
BUKOPUCTAHHS IITY4YHOTO 12 2 4 6
IHTENIEKTY B MapKETUHTY.

[Ipe3enranii Ta 00roBOpeHHs
aHAJIITUYHHUX JOIOBiAEH,
PILIEHHS pO3PaXyHKOBHUX

3aB/IaHb, TECTYBAHHS

Tema 8. IIporno3yBaHHs,
dashboards, data storytelling Ta 14 2 6 6
€THKa pOOOTH 3 TaHUMH.

3aaik 8 2 6 [TigroroBKa /10 3aJIiKy

Bcnoro ronun 120 18 36 66

Po3moaiin HaBYajgpbHUX TOAMH 3a OOCSITOM MOYE 3MIHIOBATHUCS 3aJI€KHO BIJ

3aTBEPKEHOT0 HAaBYAJIBHOTO IJIAaHY Ha BIANOBIAHUI HABYAJIBHHUM PIK.

Tema 1. Data-Driven Marketing Ta HoBa posib MeHex:Kepa B nMppoBii
€KOHOMiLi.

CyTHicTh Ta 3MicT KoHuemniii data-driven marketing y cydyacHOMy MEHEI)KMEHTI.
Tpancdopmariiss MapKEeTUHIOBO1 Ta YIPABIIHCHKOI AISJILHOCTI M1/ BILTMBOM LIU(PPOBOi
€KOHOMIKH, BEJIIMKUX JaHUX Ta IITYy4YHOTO IHTeNekTy. BimMiaHocTi data-driven
HiIXO0Y Bl TPAJAULIMHOTO IHTYITUBHOTO MapKeTUHTY. POJb JaHUX SIK CTpATEriyHoOro
pecypcy cydacHoro Oi3Hecy. 3miHa poji MeEHemKepa B yMoBax IU(POBOIi
TpancdopmMairii opranizailiii Ta po3BuTKy data-driven management. OCHOBHI JiKepena
MapKeTHHTroBuX 1 O0i3Hec-naHux: CRM-cuctemu, web-aHanituka, comiaibHi MEpexi,
mudposi miarpopmm Ta OizHec-cepBicu. Konmemiiis data-driven TmpudHSATTS
YOPaBIIHCHKUX pilieHb. KIltouoBi BUKIMKM Ta Oap’epu BhpoBamkeHHs data-driven
N1IX01B y AISIbHICTH NianpueMctB. Ponb ananituku, KPI, dashboard-pimens ta Al-
assisted analytics y ¢dopmyBaHHI KOHKYpEeHTHUX mepeBar kommanii. [{udpora
KyJbTypa OpraHizainii Ta pO3BHTOK aHAJIITHYHOI'O MMCIIEHHS B Cy4acHOMY Ol3Hec-

CepEIOBHIII.

Tema 2. BbisHec-merpuxku, KPI Ta unit economics y MapkeTuHry u
MeHe/KMEHTI.
CyTtHicTh 0Oi3HEC-METPHK Ta iX poiib y cucTtemi data-driven ympasminas. Buan

KJIFOUOBHUX MMOKAa3HUKIB €(DEKTUBHOCTI Y MApKETUHTY, Mpoaaxkax, digital-koMmyHikaiisx
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Ta MeHekMeHTl. KoHmemiis unit economics Ta ii 3HaYeHHS JJI9 NPUHHATTS
yIpaBIHCHKUX piieHb. OcHOBHI MeTpukHu edekTuBHOCTI 013Hecy: ROI, ROMI, CAC,
LTV, retention rate, churn rate, conversion rate Ta iX €KOHOMiYHA IHTEpIpETAIlisl.
B3aeM03B’ 430K MK MApKETHHTOBUMHM MOKa3HUKaMH Ta (1HAHCOBUMHU PE3yJIbTaTaMU
nignpuemctBa. IlobynoBa cuctemu KPI janga  ouiHioBaHHA — €(eKTHBHOCTI

MapKETUHTOBUX KaMIaHii Ta 613HeC-TIpoIIeCiB.

Tema 3. KitienTcbka anagiTuka ta Customer Journey y data-driven 0i3neci.

CyTHICTh KIIEHTCHKOI aHANITUKK Ta 1 poib y cydacHomy data-driven
mapketunry. Konnemnmiss Customer Journey Tta il 3Ha4eHHsS I YNPaBIiHHS
KIIIEHTCHKUM JOCBiJIoM. ETamm customer journey Ta TOYKM B3a€MOJIi KII€HTa 3
KoMIaHi€er. MeTtoau 300py Ta aHali3y KIIEHTCHKUX JaHUX Y HU(PPOBOMY CEPEAOBUIILI.
IToBeninkoBa aHajiTUKa croXkuawiB Ta aHamiz digital touchpoints. Amnaimi3
MapKETUHIOBOI BOPOHKM Ta KOHBEpCIM Ha PI3HUX €Tanax B3aeMOJIli 3 KIIEHTOM.
Customer Lifetime Value (CLV) sik iHCTpyMEHT OIIiHIOBaHHS I[IHHOCTI KJII€HTA IS
Oi3Hecy. llepconamizailisi MapKETHHTOBUX PpIIIEHb Ta YIOPaBIiHHA KIIEHTCHKUM
JOCBIIOM Ha OCHOBI JaHUX. Poib KIIEHTCHKOI aHAMTHKH Yy (QOpMyBaHHI
KOHKYPEHTHHUX TIepeBar MmiamprueEMCTBA Ta MiABUIICHHI €(EeKTUBHOCTI MapKETUHTOBOI

ISUIBHOCTI.

Tema 4. CerMeHTalifn KJI€HTIB, NMOBEIIHKOBA AHAJITHKA Ta €KOHOMIiKa
KJIIEHTA.

CyTHICTh cerMeHTallii KIieHTiB y cuctemi data-driven mapketunry. [ligxoau no
CerMeHTaIlll CIOXKKBaviB: JeMorpadiuHa, MOBEIIHKOBA, NcuxorpadivyHa, MiHHICHA Ta
data-driven cermenTaiisi. BukopucranHsi mOBeIHKOBOT aHATITUKY JIJIsL JOCIIIIPKCHHS
CHOKMBYMX MOJENEH Ta NpPOrHO3YyBaHHS IIOBEIIHKM KII€HTIB. AHam3 customer
behavior Ha ocHOBI mudpoBux ciigiB, web-anamitTuku Ta CRM-nanux. KoHmeniris
€KOHOMIKH KJIIEHTA Ta OI[IHIOBAHHSI LIIHHOCTI KJI1€HTChKOT 0a3u aJist 613Hecy. Customer
Lifetime Value (CLV), retention rate, churn rate Ta iX poiap y HPUKHHATTI

MapKeTHHTOBHUX piieHb. Meroaun RFM-anani3zy Ta KoropTHOTO aHalI3y Y KIIIEHTChKIi
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anamtuii. [lepconanizaiiisi MAapKETUHTOBUX MPOTIO3UIIIN Ta YIPABIIHHS KIIEHTCHKUM

JIOCB1JJOM Ha OCHOBI JaHUX.

Tema S. YnpapJ/iiHHSI MADKETUHTOBMMH KAHAJIAMU Ta 010/>KeTaMH1 HA OCHOBI
AAHUX.

CytHicts digital-ananituku Ta ii pons y cuctemi data-driven marketing. OcHoBHi
oKepena mudpoBUX JaHUX Y MApPKETHHIOBIM MisUTBHOCTI migmpuemcrBa. Web-
aHaNITUKA SK 1HCTPYMEHT JOCHTIIKEHHS TMOBEAIHKM KOPHUCTYBauiB y IHU(PPOBOMY
cepenoBuii. AHami3 epekTuBHOCTI MapkeTuHroBux kanams: SEO, PPC, social media
marketing, email marketing, xonTtenT-mapkerunr Ta influencer marketing.
Buxopucranns Google Analytics, CRM-cucrem ta Bl-nimargopm 111 MOHITOpHHTY
e(hEeKTUBHOCTI MapKETHHTOBOI NisUTbHOCTI. AHami3 customer acquisition funnel Ta

BUSBIJICHHS POOJIEMHUX €TaliB MapKETUHIOBOT BOPOHKH.

Tema 6. A/B-TecTyBaHHSI, eKCIIEPUMEHTAJIbHUN MAPKETHHI Ta NepeBipKa
Oi3Hec-rinmores.

CytHicTh A/B-TecTyBaHHSI Ta €KCIEpUMEHTAJIbHOro miaxoay y data-driven
MapkeTuHry. OCHOBHI TNPUHIUNKA TOOYJAOBH MAapPKETUHTOBUX EKCIIEPUMEHTIB.
dopmyBaHHS T10TE3 Ta BUBHAYEHHS KPUTEPIiB OLIIHIOBAHHS PE3YJIbTATIB TECTYBAHHSI.
Buaun A/B-tectiB y digital-mapkeTuHry: TecTyBaHHS pPEKJIAMHHUX TIOBIJOMJICHB,
landing page, email-kammnaniit, UX/Ul-pimens Ta miHOBHX Mojeineil. MeTpuku
OI[IHIOBAHHS PE3YyJbTATUBHOCTI EKCIIEPUMEHTIB Ta IHTEPIpETallisl pe3yJabTaTiB
tectyBaHHsA. Konuenuis statistical significance Ta ii posb y NpuHHATTI pillleHb Ha
OCHOBI gaHuX. Bukopucranus A/B-tectyBaHHs A1 onTUMI3aLli customer journey Ta
MIJBUIICHHS conversion rate. [HcrpymenTu aBromaru3aiiii TectyBanHs Tta Al-assisted

analytics y cucremi digital-mapkeTuHry.

Tema 7. Al-assisted analytics Ta BUKOPUCTAHHS IITYYHOI'0 iHTEJEKTY B
MapKeTHHIY.

Bru mmudpoBoi Tpancdopmariii Ha opraHizaiiiHy CTpyKTypy, Oi3HEC-TporiecH
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Ta KOPIOPATHBHY KyJIbTYpPy MIANPUEMCTBA. YTPaBIiHHSA 3MIHAMH SIK CKJIAJ0Ba
peamizauii 1mudpoBoi crparerii. PopmyBaHHS UUPPOBOI KYJIbTypH Ta PO3BUTOK
aJanTUBHOCTI IEPCOHAIY 10 TEXHOJIOTTYHUX 3M1H. HOBI poiii Ta KOMIIETEH1I1i B yMOBax
udposoi Tpanchopmariii: CDO, data analyst, digital transformation manager, daxiBiri
3 k10epOe3neku Ta ynpasiinHas nanumu. Upskilling Ta reskilling nepconany B ymoBax

1dpoBsizalii miampueEMCTBA.

Tema 8. IlpornozyBanns, dashboards, data storytelling Ta eruxa po6orn 3
AAHUMH.

Cythicth dashboard-pimens Ta ix posb y cucreMmi data-driven management.
Bizyamizanig JaHux SK IHCTPYMEHT HIATPUMKUA MapKETUHIOBUX 1 YNPaBIIHCHKUX
pimenb. OcHOBHI TNpuHIMNU T00ynoBu edextuBHux dashboard mmist 6i3Hecy Ta
mapketuHry. KPI dashboard, executive dashboard ta operational dashboard y cucremi
yOpaBIiHHS MiAnpueMcTBOM. Meroau data visualization Ta X BUKOPUCTAaHHS JJIS
aHamizy Oi3Hec-1oka3HUKIB. [loOymoBa aHAMITHYHMX 3BITIB Ta 1HTEPAKTUBHUX
dashboard y Bl-cucremax. InTeprnperailisi MapKeTUHIOBUX 1 Oi3HEC-IaHMX 3a
JIOTIOMOTOI0  Bi3yallbHMX Mojened. Data storytelling sik iHCTpyMeHT mpe3eHTarlii
pe3yibTaTiB aHANITUKU Ta YHPaBIIHCHKUX BUCHOBKIB. Bukopucrtanus Al-assisted

analytics Ta aBTOMaTH30BaHO1 Bi3yali3allil JaHUX y Cy4aCHOMY MEHEIKMEHTI.
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METOJAYHI BKA3IBKHU IO BABUEHHSI TEM
JTUCHUILJITHA

Tema 1.
DATA-DRIVEN MARKETING TA HOBA POJIb MEHEI’KEPA B
III/Id)POBIFI EKOHOMIIII

IIuTanHa 10 po3rasiay:

CyTaicTs Ta 3MicT koHmemniii data-driven marketing.

Ponp nanux y cyyacHOMy MEHEIPKMEHTI Ta MApKETHUHTOBIN JisSJILHOCTI.
Biaminnocti data-driven migxoay BiJ TpaaUIIHHOTO MApKETHUHTY.
[udposa Tpanchopmairis 6i3HeCy Ta 3MiHA POJIT MEHEHKEPA.

OcHOBHI JKepesia MApKETUHTOBUX 1 O13HEC-TaHUX.

A O o e

Konuemnmis data-driven management y cuctemi ynpaBJiHHS M1AIPUEMCTBOM.

MeTta BUBUYEHHS.

CdopmyBaT y CTYJICHTIB CHCTEMHE pO3yMiHHS cyTHOCTI data-driven marketing
Ta MOro poJii y Cy4aCHOMY MEHE/KMEHTI, 03HAOMHUTH 37100yBaviB 13 MPUHIMUIAMU
OPUMHATTS YNPABIIHCHKUX pIIIEHb HAa OCHOBI JaHMX, CYYaCHUMHU LU(PPOBUMH
maThopMaMu Ta IHCTPYMEHTaMHU O13HEC-aHaJIITUKH, a TaKOXK cOopMyBaTH HaAaBUUKHU
BUKOpucTaHHs data-driven miaXoAiB y MapKETHUHIOBIN Ta YNpaBIiHCHKIN AISIBHOCTI

iITPUEMCTRA.

MeToau4Hi mopaau 10 BUBYEHHS TEMM.

BuBdeHHs TeMu JOLIIBHO pO3MOYAaTH 3 BHU3HA4YeHHS cyTHOCTI data-driven
marketing Ta oro MicIsl y Cy4acHiil CUCTEM1 MEHEKMEHTY. BaXKJIMBO aklleHTYBaTH
yBary CTyAEHTIB Ha ToMmy, o data-driven miaxin mnepenbayae nepexig Bil

IHTYITUBHOTO TPUUHSTTS pIillIEeHb A0 BUKOPUCTAHHS JAaHUX, aHATITUKUA Ta IUPPOBUX
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IHCTPYMEHTIB SIK OCHOBH YIPaBIIHCHKOI TISITHOCTI.

OcoOnuBy yBary HEOOXiHO MNPUAUIMTH TpaHcpopmalii Oi3HECYy B ymoBax
nu(ppoBOi €KOHOMIKH. JIOLUIBHO PO3IJSHYTH BIUIMB BEJIWMKHUX AaHUX, LHU(PPOBUX
matdopm, Al-assisted analytics Ta aBTomMaTH3aIlii Ha 3MiHY MiAXO/IB 10 MAPKETUHTY,
KOMYHIKaIlil 31 CIIOKMBayaMu Ta yIpaBiIiHHA O13Hec-Mpoliecamu. BaxinnBo NOSCHUTH
CTyJIEHTaM, III0 JIaHI CTalOTh CTPATETIYHUM PECypcoM MiANMpHUEMCTBA Ta (GOPMYIOThH
OCHOBY KOHKYPEHTHHUX MepeBar Cy4acHoro Oi3Hecy.

VY nporeci BUBYEHHS TeMU HEOOX1AHO c(hOpMyBaTH Y CTYJIEHTIB PO3YMIHHS POJIi
MeHeKkepa B ymoBax data-driven economy. JIOIJIBHO IOKa3aTH, IO Cy4YacHHI
MEHE/DKEp TTOBUHEH HE JIMIIE MPUMaTH PIllIeHHS, a 1 YMITH MPaIfOBaTH 3 JaHUMH,
IHTEepHpeTyBaTh aHaMTU4HY I1H(QopMmauio, BukopucroByBath KPI ta dashboard-
pILIEHHS 1715 OIIHIOBaHHS €(DEKTUBHOCTI A1SIILHOCTI IIIMPUEMCTRA.

OxkpeMy yBary BapTO MPUIUIATU JKEpETaM MapKETHUHTOBHX Ta Ol3HEC-IaHUX.
CryneHTH TOBUHHI po3yMiTh ocoOmmBocTi BukopuctanHs CRM-cucrem, web-
aHAJITUKHU, COIllaIbHUX Mepex, IudpoBux miardopm, customer analytics ta BI-
cUCTeM Y Tpoiieci 300py ¥ aHai3y 1H(opMallii Ipo PUHOK Ta MOBEAIHKY CIIOKUBAYIB.

[Tix yac po3riisimy TeMu JIOIIJIBHO aKIEHTYBAaTH yBary Ha KoHuemnlii data-driven
management Ta B3a€EMO3B’S3KYy MIDK MapKETUHTOM, Ol13HEC-aHAIITUKOIO Ta
YOPaBIIHHAM mianpueMcTBoM. Baxxinuo posrisinyty poibs KPI, dashboard-pimens Ta
Al-assisted analytics y mpolieci MiATPUMKH YNPABIIHCHKUX PIlIEHb Ta OLIHIOBAHHS
PEe3yJIbTaTUBHOCTI MAPKETUHTOBOT A1STTbHOCTI.

HeoOxigHo Takok NpHAUTMTH yBary mpooiiemMaMm Ta Oap’epaM BIPOBAKCHHS
data-driven migxoniB y AISUIBHICTH MIAIPUEMCTB. JlOLIIBHO PO3IVISIHYTH MUTAHHS
AKOCTI  JTaHMX, OpraHi3aliifHOro omopy 3MiHaM, JAeQIUUTY aHATITHYHHUX
KOMITIETEHTHOCTEH, TpobJieM iHTerpaiii iHhopMaliiHuX CUCTEM Ta €ETUYHHUX aCIICKTIB
BUKOPHUCTAHHS JaHUX y Oi3HECI.

Jlyist 3aKpiruieHHs MaTepially peKOMEHAYEThCS BUKOPUCTOBYBATHU aHAJI3 KEWCIB
mudpoBoi Tpancdhopmariii 6i3Hecy, pobotry 3 mpukiamamu dashboard-pimieHs,
00roBOpeHHs CydyacHUX AI-IHCTpYMEHTIB Ta BUKOHAHHS aHATITUYHHUX 3aBJaHb 1100

BUKOpucTaHHs data-driven miaxoaiB y MapKeTUHTOBIN AiSUTHHOCTI MiANPUEMCTBA.
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IIuTanHs 15 00rOBOPEHHS:

1.

[Io Take data-driven marketing Ta 4um BiH BiZpi3HAETHCS Bij TPAIUIIHHOTO

MapKETUHTY?

2.
3.

Yomy naHi € cTpaTeriyHuM pecypcoM CydacHoro 6i3Hecy?

Sxy ponp Bimirpae data-driven management y cucTeMi yIpaBIiHHS

1ITPUEMCTBOM?

4. Sk undpoBa eKOHOMIKA 3MIHIOE POJIb MEHEKepa?

5. SIki OCHOBHI JKepesia MapKETUHTOBHUX Ta O13HEC-TaHUX BUKOPUCTOBYIOTHCSA
M1AIpUEMCTBAMU ?

6. 1o Take KPI Ta siky posp BOHM BIIIIPAaIOTh Y CUCTEMI MEHEIKMEHTY ?

7. ns goro BUKopucTOBYIOThCS dashboard-pimienns y cyyacHoMy 6i3Heci?

8. ki mepeBaru nae BukopuctanHs Al-assisted analytics?

9. Sxi ocHoBHI Oap’epu BmpoBa/pkeHHs data-driven WiAXOAIB y iSIBHICTD
1IPUEMCTB?

10. Ak data-driven marketing BriiBae Ha KOHKYpPEHTOCIIPOMOXKHICTH O13HECY?

CamocriitHa po0oTa CTyAeHTIB

IIuTanHsi 10 BUBYEHHS:

l.

® NS, kWD

Data-driven economy Ta nudgpoBa Tpanchopmairis 6i13Hecy.
Ponp BeNMMKWX MaHUX y Cy4aCHOMY MEHEKMEHTI.
CRM-cucremu Ta customer analytics.

KPI ta dashboard-pimennst y MapkeTUHI OB A1SIBHOCTI.
Al-assisted analytics y cydacHomy Oi3Hect.

Data-driven culture Ta aHaiTUIHE MUCTICHHS.

ETn4HI acIeKTH BUKOPUCTAHHS JaHUX Y MAPKETHHTY.

Amnani3 npukianiB data-driven kommnanii y rimo0ainbHOMY Oi13HEC-CEPEIOBHIIL.

PeKOMeHI[OBaHe NMpaKTUIHE 3aBAaHHsI.

[IpoBecTn aHami3 AiSIIBHOCTI YMOBHOTO a00 peajbHOTO MiANPHEMCTBA Ta
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BU3HAYUTH, K1 JuKepena ganux, KPI, dashboard-pimenns Tta iHCTpyMeHTH business

analytics MOXyTb OyTH BUKOPUCTaHI1 JIs1 HIATPUMKH MapKETUHTOBUX 1 YTIPABI1HCHKUX

pimieHb, a TakoX chopMmyBaTH peKoMeHpalii moao BhpoBamkeHHS data-driven

MIIXO0/IIB Y MIsUThHICTh KOMIIaHI].

Tema 2.

BIBHEC-METPUKH, KPI TA UNIT ECONOMICS Y MAPKETHUHI'Y |

MEHEJKMEHTI

IIuranHs 10 po3risay:

1.
2
3.
4

5.

CyTHIicTh O613HEC-METPHK Ta iX poJib y data-driven management.

KPI sik iHCTpyMEHT OLIIHIOBaHHS €()EKTUBHOCTI MAPKETUHIOBOT AiSUIBHOCTI.
OcHOBHI MapKETHUHIOBI Ta 013HEC-TIOKA3HUKH T1IIPUEMCTBA.

Konmneniis unit economics Ta ii 3HaYEHHS JJIs1 yIIPaBIiHHS 013HECOM.

IToxasamku ROI, ROMI, CAC, LTV, retention rate, churn rate ta ix

€KOHOMIYHA 1HTepIpeTaIllis.

6.

B3aeM03B’ 430K MK MapKETMHTOBHUMH TOKa3HUKaMHU Ta (HIHAHCOBUMH

pe3yJbTaTaMu IiIpPUEMCTBA.

7.

Tunosi momuiiku ipu BukopuctanHi KPI ta 6i3nec-mMeTpuk.

MeTa BUBUYECHHA.

CdopmyBaTu y CTYJIEHTIB CUCTEMHE PO3YMiHHS poJii O13Hec-MeTpuk, KPI Ta unit

€CoNnomics y Cy4aCHOMY MEHEKMEHTI i MApKETUHTY, & TAKOK HaOyTTs MPAKTUUHUX

HABHYOK OI[IHIOBAaHHS €(EeKTUBHOCTI MapKETUHIOBOI JISUIBHOCTI, aHATI3y KIFOYOBUX

NOKa3HMKIB Oi3HECy Ta BUKOpUcCTaHHs data-driven miaxoAiB y mpouLeci NpUUHSATTS

YIPABIIHCHKUX PIIICHb.

MeTOIlI/I‘IHi nmopaav 10 BUBYCHHS TEMM.

BuBdeHHs TeMU MOIIIFHO PO3MOYATH 3 BU3HAYCHHS CYTHOCTI O13HEC-METPUK Ta
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ix 3HaueHHs y cuctemi data-driven management. BaxauMBO akieHTyBaTH yBary
CTYJCHTIB Ha TOMY, II0 Cy4YacHUW Oi3Hec MmoTpedye Mepexoy BiA 1HTYITUBHOIO
YOPABIIHHSA [0 CHUCTEMH HPUUHATTSA pIIIEHb HAa OCHOBI KUIBKICHUX ITOKa3HHKIB,
aQHAJIITUKHU Ta BUMIPIOBAHHS PE3yJIbTaTUBHOCTI JAiSTILHOCTI MiANPUEMCTBA.

OcobOyuBy yBary HeoOximHo mnpuaiiutu moHsATTIO KPI (Key Performance
Indicators) sik IHCTpYMEHTY OIlIHIOBaHHS €)eKTUBHOCTI MAPKETUHTOBHX, ONIEPAIliTHUX
Ta YIPaBIIHCHKUX MpoleciB. JJonuibHO po3risiHyTH npuHnunu dpopmyBanus KPI, ix
3B’S130K 31 CTPATEerIYHUMHU LUIIMM  MIJNPUEMCTBA Ta POJb Yy KOHTPOII
pe3ynbTaTUBHOCTI Oi3Hecy. BaxkiuBo moscautu ctynentaM, mo KPI moBunH1 OyTH
BHUMIPIOBAaHUMHU, PEJIEBAHTHUMHU, TOCSHKHUMU Ta MOB’I3aHUMHU 13 LIIAMH OpraHi3allii.

VY mpoueci BUBYEHHS TEMH HEOOXIAHO C(OpPMYBATH Yy CTYAEHTIB PO3YMIHHS
KOHIIeHIii unit economics. JIOIUJIBHO NOSCHUTH, IO UNit €conomics J03BOJISIE
OLIIHIOBATH €KOHOMIYHY €(EKTHUBHICTh OKPEMOI'O KIIIEHTA, IPOAYKTY a00 TpaH3aKIii
Ta € KPUTUYHO BKJIUBUM 1HCTPYMEHTOM JUIsl IPUUHATTS YIPABTIHCHKUX PIIICHb Y
cydacHoMmy Oi3Hecl.

OxpeMy yBary BapTO MNPUIIIUTA OCHOBHHUM MApPKETHHIOBUM Ta (DiIHAHCOBUM
MOKa3HUKaM JIsUTbHOCTI mianpueMcTBa. CTyJeHTH MOBHHHI PO3yMITH €KOHOMIUHMMA
3MicT Takux nokasHukis, sk ROI, ROMI, CAC, LTV, conversion rate, retention rate,
churn rate Ta iX BUKOpPUCTaHHS [UJIsl OI[IHIOBAaHHS €(QEKTUBHOCTI MapPKETUHTOBHUX
KaMIaHii 1 013HeC-TPOIIECIB.

[Tix 4yac po3riAly TeMH JIOLUIBHO AKIEHTYBaTH yBary Ha B3a€MO3B 3Ky MIXK
MApKETUHTOBUMHU TOKa3HUKaMH Ta (HIHAHCOBUMH pe3yJbTaTaMU MIANPUEMCTBA.
BaxxnuBo nokazartu, 1mo mapkeTuHr y data-driven management po3riasija€TbCsi HE sIK
OKpema (yHKIIs, a SIK CKJIa/I0Ba CUCTEMHU CTBOPEHHSI EKOHOMIYHOI LIIHHOCTI O13HECY.

Heo06xigno Takox npuaumt yBary dashboard-pimennsm ta Bl-iHcTtpyMeHTam,
Kl ~BUKOPUCTOBYIOTBCS JUII  MOHITOPUHTY  OI3HEC-METPUK Ta MHIATPUMKHU
YOPABIIHCHKUX PillieHb. JOMIIbHO po3risHyTH npukiaau modynosu dashboard mis
MapKETHHTOBO1 aHATITUKH, MMPOJAXiB Ta YIPaBJiHHS ¢()EKTUBHICTIO Oi3HECY.

Oco0nuBoro 3HaueHHsl Ha0yBaKOTh MUTAHHS TUIIOBUX ITOMUJIOK Y BUKOPHUCTAHHI

KPI Tta Oi3Hec-meTpuk. BaxnmBO TMOSCHUTH CTyACHTaM PHU3UKU HAIMIpHOL
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KOHIIEHTpAIlli Ha OKpPeMHUX IIOKa3HWKaX, BHUKOPHUCTAHHA Vvanity metrics,
HETIPABWJIBHOTO TPAKTyBaHHS JaHUX Ta TMPUUHATTS PillleHb 0€3 ypaxyBaHHS
KOHTEKCTY O13HecCy.

Jlii 3aKkpiruieHHs MaTepially peKOMEHAY€EThCS BUKOPUCTOBYBATH aHalli3 KEHCIiB
data-driven KoMmasiii, po3paxyHOK KIIIOUOBUX Oi3Hec-MeTpuK, mnoodyaoBy KPI
dashboard Ta BUKOHAHHS aHAMITHYHUX 3aBJaHb MIOJO OI[IHIOBaHHS €(PEKTUBHOCTI

MapKETUHIOBUX PIIICHb.

IuTanHs 1151 00rOBOPEHHA:

1. o Take Oi3HEC-METPUKH Ta SIKy pOJib BOHM Biairparots y data-driven
management?

2. UYowmy KPI € BaxxnuBumu aJis cydyacHoro 0izHecy?

3. SIki ocHOBHI BUMOTrHY BuCyBatoThcs 10 KPI?

4. o Take unit economics Ta YOMYy ISl KOHIICTIliS € BaXJIUBOK IS
MEHEIKMEHTY?

5. Sk pospaxoByrotecs ROI ta ROMI?

6. ke 3HaueHHsa matoTh nokazHuku CAC ta LTV?

7. Yomy retention rate € BaKJIMBUM JJIs OLIHIOBaHHS e(PEeKTUBHOCTI O13HECY?

8. Jlms yoro BukopuctoBytoThCs dashboard-pimenns y 6i3Hec-aHamiTUIN?

9. Sxi moMmIJIKM Hal4acTiIIe TOMyCKarThCs pu BUkopructandi KPI?

10. SIx Oi3HEC-METPUKM BIUIMBAIOTh HA NPOLEC HPUHHATTS YHIPaBIIHCHKUX

piteHs?

CamocriitHa po0doTa CTyAeHTIiB
IIuTaHHs 10 BUBYEHHSA:
1. KPIy cucremi cTpaTerivHoro ynpasiiHHS O1JIPHUEMCTBOM.
Unit economics y digital-6i3ueci.
ROI Ta ROMI sik IHCTpYMEHTH OIIIHIOBAaHHS MapKETUHIOBOI €(DEKTUBHOCTI.

Dashboard-pimenns ta Bl-cucremMu y cyyacHOMY MEHEI)KMEHTI.

A

Customer Acquisition Cost Ta Customer Lifetime Value.
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6. AHami3 MapKeTMHTOBMX Ta (IHAHCOBUX  TIOKA3HHWKIB  JISUTBHOCTI
HiAIpUEMCTBA.
7. Vanity metrics Ta pu3MK{ HENPABUIBHOTO TPAKTYBAHHSI IaHUX.

8. Amnami3z npukiaaiB Bukopructanas KPI y MikHapoaHUX KOMIIaHIsIX.

PexomeHngoBaHe MpaKTHYHE 3aBJAaHHS.

[IpoBectn aHami3 JiSUTBHOCTI YMOBHOTO a00 pealbHOTO TMIANPUEMCTBA,
Bu3HauuTH KiouoBi KPI Ta Oi3Hec-meTpuku i OLIHIOBaHHS e()EeKTHBHOCTI
MapKEeTHHTOBOI JisNIbHOCTI, po3paxyBaTu nokasHukun ROI, ROMI, CAC ta LTV, a
TakoX po3poouTu dashboard st MOHITOPUHTY Pe3yAbTATUBHOCTI MAapKETUHTOBHX 1

YIPABIIHCHKUX PILIEHb.

Tema 3.
KJIIEHTCBKA AHAJIITUKA TA CUSTOMER JOURNEY Y DATA-DRIVEN
BIBHECI

IIuTanHa 10 po3rasiay:

CyTHICTB KIIIEHTCHKOI aHANIITUKH Ta ii posib y data-driven marketing.

JlaH1 PO CIOKMBAYIB SIK OCHOBA MAPKETUHIOBUX 1 YIIPABIIHCHKUX PIIICHb.
Konnenuis Customer Journey Ta ii 3HaY€HHS JIJIs1 Cy4acHOTO O13HECY.
Etanu customer journey Ta TOUYKH B3a€MO/Iii KJII€HTA 3 KOMITAHIEIO.
Mertoau 300py Ta aHali3y KJI1E€HTCHKUX JaHUX.

[ToBeniHKOBa aHAJIITHKA CIIOXKUBAYIB Y IIU(POBOMY CEPETOBHILLI.

AHaJti3 MapKeTHHT'OBOT BOPOHKH Ta customer acquisition funnel.

Customer Lifetime Value Ta oriHoBaHHS [[IHHOCTI KJII€HTA.

A S A o A o

[lepconanizaliisi MApKETUHTOBUX PIIIEHb HA OCHOBI JIAHUX.

MeTa BUBUYECHHA.

ChopmyBaT y CTYIEHTIB CHCTEMHE PO3YMIHHS MPUHIMIIB KIIIEHTCHKOI
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anamtuky Ta Customer Journey y cydacHomy data-driven 6i3Heci, a TaKoX HaOyTTS
OPAKTUYHUX HABUYOK aHaJI3y IOBEJIIHKM CIOKMBadiB, BHUKOPHUCTAaHHS customer
analytics, CRM-cuctem Ta 1iudpoBUX IHCTPYMEHTIB Ui MIATPUMKHA MAaPKETHHTOBUX 1

YIPaBIIHCHKUX PIIICHB.

MeToanuHi nopaau 10 BUBYEHHSI TEMH.

BuByeHHs TeMU JOIUIBHO PO3IMOYATH 3 BU3HAYEHHS CYTHOCTI KIIIEHTCHKOI
aHaNITUKK Ta ii poini y cucreMi data-driven marketing. BaxxnuBo akneHTyBaTu yBary
CTYJICHTIB Ha TOMY, III0 Cy4YaCHUI MapKETUHT OPIEHTYETHCS HE JIMIIE HA MPOAYKT UM
KaHaJl KOMYyHIKallii, a Hacamnepea Ha rITUOOKe pO3yMIHHA KIIIEHTA, HOro MOBEIIHKH,
noTped Ta B3aeMO/I1 3 KOMITaHIEHO.

Oco6yimBy yBary HeoOxiaHo npuauuTH KoHuemniii Customer Journey. JloniibHO
PO3MJISTHYTH customer journey sIK IMOCHIJOBHICTh €TamiB B3a€MOJii CHOXKMBaya 3
OpeHIOM — BIJ TEPIIOTO KOHTAKTy N0 (OPMYBaHHS JIOSUIBHOCTI Ta MOBTOPHUX
MOKYNOK. BaXXJIMBO MOSACHUTH CTyJIEHTaM, IO aHali3 customer journey J03BOJISIE
BUSBIJIATH MPOOJEMHI TOYKH B3a€EMOJIi, ONTUMI3ZYyBaTH MapKETHUHIOBY BOPOHKY Ta
M1BUINYBaTH €()EeKTUBHICTh KOMYHIKAIIIi 31 CITIOKHBavYaMH.

VY mpoueci BUBYEHHS Te€MH HEOOXITHO c(PopMyBaTH y CTYACHTIB PO3YMIHHS
OCHOBHHMX JDKEpel KIIEHTCHKUX JMaHuX. JlOMITbHO PpO3MISIHYTH MOKIIUBOCTI
BukopuctanHs CRM-cuctem, web-aHaMITUKH, COIIAJIBHUX MEpPekK, MOOUIBHUX
A0JaTKiB, email-mapkeTunry Ta nudpoBux miardopm s 300py Ta cucTeMaTu3arii
iH(MOpMaIlii Tpo MOBEIIHKY KIIIE€HTIB.

Oxkpemy yBary BapTo NPUIIIUTHU MOBEAIHKOBIHM aHAITUIII CTIOXKUBa4iB. CTyJIeHTH
MMOBUHHI pO3yMITH, sik aHami3 digital touchpoints, customer behavior Ta MapkeTHHTOBOT
BOPOHKHU JIO3BOJISIE OLIHIOBATH €()EKTUBHICTh B3a€MOJIIi 3 KJII€EHTaMH, IPOTHO3YBAaTH
NOBEAIHKY CIOKMBayiB Ta npuiiMatu data-driven MapKeTHUHIOB1 pilICHHS.

[Ting wac po3rmsimy TeMu AOUUIBHO akieHTyBatu yBary Ha CRM-cucremax sik
IHCTPYMEHTI yIpaBJIiHHS KIIEHTCHKUMU B3aeMoAisiMu. BaxkiBo nmokasatu posib CRM
y CerMeHTalli KJI1€HTIB, HAKOIMMYEHHI 1CTOPIl B3a€MO/I1i, aBTOMAaTH3allli KOMYHIKaI1i

Ta MATPUMII IPOTECY NMPUUHATTS MAPKETHHTOBUX PIIIICHb.
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Heobxigno takoxx mpuaiintu yBary nousaTTio Customer Lifetime Value (CLV)
Ta OI[IHIOBAaHHIO €KOHOMIYHOI I[IHHOCTI KJIl€HTa Juisl Oi3Hecy. JlOHIIbHO MOSICHUTH
CTYJIEHTaM B3a€MO3B 30K MK 3aJy4EHHSM KIII€HTIB, YTPUMAHHIM CIOKHMBA4IB Ta
MpUOYTKOBICTIO TNIPUEMCTBA.

OcoOnuBoro 3HayeHHs HaOyBarOTh MHUTAHHS MEpCOHaNI3alli MapKETUHIOBUX
pillieHb Ha OCHOBI JaHUX. BaXXITMBO pO3TIISHYTH Cy4acH] MAXOAH 10 BUKOPUCTAHHS
customer analytics, Al-assisted analytics Ta aBTOMaTH30BaHUX CUCTEM PEKOMEH ALl
i GopMyBaHHS 1HANBIAYaTi30BaHOTO KIIIEHTCHKOTO JTOCBITY.

J11st 3aKpimieHHS MaTepially peKOMEHIY€ThCsS BUKOPUCTOBYBATH aHaI3 customer
journey peajibHUX KOMIaH1i, MOIeIFOBaHHSI MApKETUHIOBOi BOPOHKH, poboTy 3 CRM-
CHUCTEMaMHU, aHajli3 MOBEJIHKU CIOXMBA4lB T4 BUKOHAHHS MPAKTUYHUX 3aBJIaHb 13

KJIIEHTCHKOT aHATITUKH.

IInTanHA 1J151 00TOBOpPEHHSI:

1. Illo Take kiIi€HTChKAa aHAJITHKa Ta SKy pOJb BOHA Bigirpae y data-driven
marketing?

2. Yomy Customer Journey € BaxJIMBUM JJIs Cy4acHOTro O13Hecy?

3. Ski etanu customer journey MOXHa BUIITUTH?

4. Sxi  OCHOBHI  JDKepela  KIIEHTCBbKUX  JIAaHUX  BHKOPHUCTOBYIOTHCS
HiIpUEMCTBAMU?

5. Sky poub Bigirpatrotb CRM-cucrteMu y CydaCHOMY MapKETHHIY ?

6. Illo Take mMOBeAIHKOBA aHAIITHUKA CIIOKHBAYIB?

7. Sk aHani3 MapKETUHIOBOI BOPOHKH BILJIMBA€E HA €(DEKTUBHICTH O13HECY?

8. Jlus yoro BukopucroByetThes Customer Lifetime Value?

9. Sxi mepeBaru jaae nepcoHaizailisi MApKETUHTOBHUX PillleHb?

10. Sk Al-assisted analytics BUkopucToByeThesl y customer analytics?

CamocriiiHa po0oTa CTYAeHTIB
IluTaHHs 10 BUBYEHHS:

1. Customer analytics y cyqacHoMy 6i3Hecl.
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Customer Journey Mapping Ta anai3 KJII€HTCHKOTO JOCBITY.
CRM-cuctemun y MapKeTUHIOBIN JisSTIbHOCTI MiANIPUEMCTBA.
[ToBeninkOBa aHAIITHKA CIIOKUBAYiB y ITU(POBOMY CEPEITOBHIII.
Customer Lifetime Value Ta retention marketing.

Digital touchpoints Ta OMHiIKaHaIbHA B3a€MOJI1S 3 KIIIEHTAMH.

NS kWD

[Tepconamizarliss MApKETHHIOBHUX KOMYHIKaIlIi HA OCHOBI1 JTaHUX.
8. AHami3 TpUKIAIIB BUKOPUCTaHHS customer analytics MIKHapOIHUMU

KOMIIaHISIMH.

PexoMeH10BaHe MPpaKTHYHE 3aBIaAHHSI.

[IpoBectu aHami3 customer journey yMOBHOTO ab0O peaibHOTO MiJNPUEMCTBA,
BU3HAYUTH KJIFOYOBI TOYKHM B3a€EMOJIII KJIIEHTA 3 KOMIIAHIEIO, OMIHUTH €(PEKTHUBHICTh
MapKETUHTOBOI BOPOHKM Ta c(OpMyBaTH pEKOMEHJAIii MI0J0 TOKpPAIICHHS
KJIIEHTCHKOT'O JOCBiTy, IEPCOHATI3aIl1 KOMYHIKAIIH 1 TiBUIICHHS PiBHSA yTPUMaHHS

KJIIEHTIB HAa OCHOBI customer analytics.

Tema 4.
CEI'MEHTALIA KJIIE€HTIB, HOBEJIIHKOBA AHAJIITUKA TA
EKOHOMIKA KJIIEHTA

IIuTanHa 10 po3ruasiay:
1. OcHOBHI NIAXOAX 10 CErMEHTAIlll CIIOKHUBAYIB.
IToBeninkoBa aHaAIITHKA Ta aHaji3 customer behavior.
Data-driven cermenTariist KJai€HTIB y udpoBomMy Oi3HEcC.
RFM-anaii3 Ta KOrOpTHHI aHas3 y KJIE€HTChKIN aHaIITHIII.
Customer Lifetime Value Ta ekoHOMIKa KJII€HTA.

Retention rate, churn rate Ta oriHIOBaHHS JIOSIIIBHOCT] CIIOKUBAYiB.

N S kN

[Tepconanizalliss MApKETUHIOBUX KOMYHIKAIlI HA OCHOBI1 JTaHUX.
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MeTta BUBYECHHS.

ChopmyBaTu y CTYIEHTIB CHCTEMHE PO3YMIHHS MPUHIMUIIB CErMEeHTAaIlli
KJTI€HTIB, TIOBEIIHKOBOT aHAJITUKH Ta €KOHOMIKH KIIi€HTa y cydacHomy data-driven
0i13Hecl, a TaKOXK HAOYTTS MPAKTUYHUX HABUYOK BHUKOPUCTAHHS customer analytics,
RFM-anani3zy, koroptHoro anamizy Ta Al-assisted analytics s miaTpuMKu

MapKETUHTOBUX 1 YIPABIIHCHKHUX PIIICHb.

MeToanuHi nopaau 10 BUBYEHHSI TEMH.

BuBueHHS TeMH IOIIIBHO PO3IMOYATH 3 BHU3HAYCHHS CYTHOCTI CErMEHTAIlii
KJIIEHTIB Ta ii poai y cucteMi data-driven marketing. BaxiuBo akiieHTyBaTH yBary
CTYJIEHTIB Ha TOMY, L0 CyYaCHHI MapKETHUHI OPIEHTYETHCS HA INIMOOKE PO3YMIHHS
PI3HUX TPYII CIIOKUBAYIB, IX OBEAIHKH, TOTPEO Ta EKOHOMIYHOT IIHHOCTI /1715 O13HecCy.

Oco06yMBy yBary HEOOXITHO TPHUIIIUTH OCHOBHUM MiAXOJaM 0 CErMeHTallii
KJTi€eHTIB. JIONUIBHO pO3TIsHYTH Jemorpadiuny, reorpadiuny, ncuxorpadiuny,
MOBE/IIHKOBY Ta data-driven cerMeHTaIlito, a Takox MOSCHUTH CTYJICHTaM BIIMIHHOCTI
MDK TPAIUIIMHUMU Ta aHAJTITUYHUMH T1X0/IaMH 10 MOAUTY KIIEHTChKOI 0a3u.

VY mporeci BUBYEHHSI TeMH HEOOXiAHO cPOpMyBaTH y CTYJACHTIB PO3YMIHHS
IIOBEIIHKOBOI aHANNITHUKHM CIIOKMBaudiB. BakamBo mokaszaTH, SIK aHaji3 customer
behavior, digital touchpoints Ta B3aeMoii KIi€HTIB 13 OPEHIOM JT03BOJISIE OI[IHIOBATH
¢(EeKTUBHICTh MApPKETUHTOBHX PIIlICHb, MPOTHO3yBAaTU MOBEIIHKY CIIOKHMBAdiB Ta
I1JBULIYBAaTH PIBEHb NEPCOHAI3ALIT KOMYHIKALIM.

Oxpemy yBary Bapto mnpuaimtu RFM-anamizy Ta KOrOpTHOMY aHami3y sK
iHcTpyMeHTaMm data-driven cermenTarii. CTyJIeHTH TNOBUHHI PO3YMITH MNPUHILIMIIH
OI[IHIOBAHHSI AaKTUBHOCTI KJII€HTIB, YacCTOTH TMOKYMOK, PIBHS 3aJydyeHHS Ta
JIOBIOCTPOKOBOT I[IHHOCTI CIIOXKHBaYiB Il O13HECY.

[lix gac po3risigy TeMH JOIIILHO aKIEHTYBAaTH yBary Ha KOHIIEMIIi eKOHOMIKH
kiienta ta Customer Lifetime Value. BaxxnmBo mMOSICHUTH B3a€MO3B’S30K MiXK
YTPUMaHHSM KJII€HTIB, JIOSJIBHICTIO CIIOKUBAYiB Ta MPUOYTKOBICTIO MiAMPUEMCTBA.
JIOLUJIBHO pO3IJISIHYTH TOKa3HUKM retention rate Ta churn rate sk 1HCTPYMEHTH

OLIIHIOBAHHS CTAOUILHOCTI KJIIIEHTCHKOI 0a3u.
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Heo0ximHO TakoX MPUIIIUTH yBary mepcoHali3alii MapKeTHHTOBUX PIllIEHb Ha
OCHOBI JlaHMX. BaxnauMBO TmoOKa3aTh, SIK BHUKOpPUCTaHHS customer analytics,
recommendation systems Ta Al-assisted analytics mo3Bomsie  ¢dopmyBaTH
1HIMBIAyalli30BaHl MAapKETHHIOBI TMPOMO3HUINI Ta MIABUILYBAaTH €(PEKTHUBHICTH
KOMYHIKAaIIii 31 CIO’)KMBaYaMH.

Oco0nuBoro 3HaueHHS Ha0yBaloTh MUTaHHs BUKOpucTaHHs Al-assisted analytics
y CerMeHTallli KJIIE€HTIB Ta MPOTHO3yBaHHI IOBEIIHKHU CIOXHUBadiB. JlomiabHO
PO3TASHYTH MOXJIMBOCTI ~MalIMHHOTO HaBuaHHsA, predictive analytics Ta
aBTOMATU30BaHMX MOJIEJICH aHaANI3y JaHuX y cydacHomy digital-6i3Hect.

Jlns 3aKkpimieHHs] MaTepially PeKOMEHIY€ETbCsl BUKOPUCTOBYBATH aHaJll3 KEHCIB
CerMeHTallli Ki1ieHTiB, npoBeAeHHss RFM-ananizy, no0ynoBy customer profiles, anamniz
MOBEAIHKUA CIIOXKMBAYiB Ta BUKOHAHHS NMPAKTUYHUX 3aBJaHb 100 MEepcoHami3aIli

MapKETUHIOBUX KOMYHIKAI[I}.

IIuTtanHs 15 00rOBOpPEHHS:

1. [o Take cerMeHTallis KIIEHTIB T4 YOMY BOHA € BAXKIJIMBOIO JIJISi Cy4aCHOTO
0i13Hecy?

2. Sxi OCHOBHI MIAXOAW JO CETMEHTAIlli CIIOKWBAYiB BHKOPHUCTOBYIOTHCS Yy
marketing analytics?

3. Illo Take mMOBeAIHKOBA aHAJITHKA KIIIEHTIB?

4. Jns yoro BukopuctoByeThcsi RFM-anamniz?

5. Slke 3HaueHHs Ma€ KOTOPTHUI aHali3 y customer analytics?

6. Io Take Customer Lifetime Value Ta ik BIH BIUIMBa€ Ha MAapKETHUHIOBI
pileHHs ?

7. SIky poiib Biairparoth retention rate Ta churn rate y cucreMi MEHEIKMEHTY ?

8. Sk mepconaizalis BIUTUBAE Ha €(PEKTUBHICTh MAPKETHHTOBUX KOMYHIKAIlIH?

9. Sxi moxnuBocti Al-assisted analytics y cermeHTartii KieHTiB?

10. Sk kJIi€HTChKA aHAITUKA (OPMYE KOHKYPEHTHI IIEpeBary minpueMcTBa’?
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CamocriiiHa po0oTa CTy1eHTiB
IuTaHHs 10 BUBYEHHS:

1. Data-driven cermenTartis KJi€HTiB y 1udpoBomy Oi3HECI.
[ToBeaiHKkOBa aHAIITUKA CHOKHUBAYIB.
RFM-aHarni3 Ta KOropTHH aHami3 y customer analytics.
Customer Lifetime Value Ta ekoHOMIKa KITI€HTA.
Retention marketing Ta ynpaBiiHHS JOSJIBHICTIO KJIIEHTIB.
Al-assisted analytics y mporno3yBaHHI TOBEIHKN CIIOKUBAYIB.

ITepconamizariiss MApKETHHIOBUX KOMYHIKaIlIi HA OCHOBI JTaHUX.

© NS0k wDd

AHaJti3 PUKIIAJIIB CErMeHTallll KJI1€HTIB MDKHAPOAHUMU KOMIIAHISIMHU.

PexoMeHn0BaHe NPpaAKTHYHE 3aBIaHHS.

[IpoBecTn cerMeHTaiil0 KJIIEHTCbKOI 0a3u yMOBHOro abo peabHOro
mianpueMcTBa, BukoHatu RFM-anami3 Ta omiautu mokasHuku Customer Lifetime
Value, retention rate 1 churn rate, a Takoxx cdopmMyBaTH pPEKOMEHJAIll MI0A0
IepCcCoHaI3alll MapKEeTHHIOBUX KOMYHIKAI[li Ta MIJABUILEHHS PIBHA JIOSJIBHOCTI

KJIIEHTIB Ha OCHOBI customer analytics.

Tema 5.
YHPABJIIHHA MAPKETUHI'OBUMHU KAHAJIAMMU TA BIOJX KETAMHA
HA OCHOBI JAHUX

IIuTanHs 10 po3rJasay:
OcHoBHI jKkepena MU(PPOBUX TAaHUX Y MAPKETHUHTOBIN JiSJILHOCTI.
OcHoBH1 noka3Huku digital-mMapkeTUHTY Ta iX €KOHOMIUHA IHTEPIPETALlis.
Amnani3 egexrtuBrocti SEO, PPC, social media marketing ta email marketing.
Customer acquisition funnel Ta oliHIOBaHHS MapKETUHTOBOi BOPOHKH.

Mopeni atpudyuii y digital-mapkeTusry.

A O T e

Data-driven onrrumizariiss MApKETHHTOBUX KaMIaHIK 1 OO/ KETIB.
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Mera BUBYEHHS.

CdopmyBaTu y CTyIeHTIB cUCTeMHE po3yMiHHs npuHIUIiB digital-anamiTuku Ta
OIlIHIOBAaHHS €()EKTUBHOCTI MapKETUHTOBUX KaHAIB, a TAKOX HaOyTTS MPAKTUUHUX
HAaBUYOK BUKOPHUCTAHHS wWeb-aHaNIITHKU, MAPKETUHIOBUX MeTpuK, dashboard-pimiens

ta Al-assisted analytics 1151 MIATPUMKH MapKETUHTOBUX 1 YIPABIIHCHKUX PIllICHb.

MeTtoau4Hi nopaau 10 BUBYEHHS TeMH.

BuBueHHs TeMU JAOULIBHO PO3MOYATH 3 BU3HAUEHHA CyTHOCTI digital-aHamiTuku
Ta ii pom y cyyacHomy data-driven marketing. Baxxi1Bo aklieHTyBaTH yBary CTYyJI€HTIB
Ha ToMy, 110 digital-aHayiTiKa € OCHOBOIO OIIHIOBAaHHS €(DeKTUBHOCTI MAPKETUHTOBUX
pillleHb, TOBEAIHKM KOPHUCTYBaudiB Ta pPe3yJbTaTUBHOCTI LHU(PPOBUX KaHAIIB
KOMYHIKarlii.

Oco0OimBy yBary HEOOXITHO MNPUAUIATH JpKepenaM HOUPPOBUX JAHUX Y
MapKETUHIOBIM JISUIBHOCTI MIANPUEMCTBA. J[OIIBHO pO3MVISIHYTH Wweb-aHalITHKY,
CRM-cucremu, corianbHi Mepexi, email-mapkerunr, digital advertising platforms Ta
1HIII1 IHCTPYMEHTH 300py MapKETHUHI0BO1 1HQopMallii. Bax1Bo NOSICHUTH CTyI€HTaM,
10 e(heKTUBHE YIPABIIHHSI MAPKETUHTOM Y ITU(DPOBOMY CEpPEIOBUII HEMOKIIUBE 0€3
CUCTEMHOTO0 300py Ta aHaJI3y JaHUX.

VY mpoueci BUBYEHHS TEMH HEOOXIAHO C(HOpPMYBATH Yy CTYJIEHTIB PO3YMIHHS
OCHOBHHX Moka3HUKiB digital-mapkeTunry. JIoniIbHO PO3TIITHYTH €KOHOMIYHUN 3MiCT
Ta MPaKTUYHE BUKOPUCTAHHS TAKUX MTOKa3HUKIB, sK traffic, sessions, bounce rate, CTR,
CPC, CPA, conversion rate, engagement rate Ta i1 Mmetpuku digital-aHamiTuku.

OxpeMy yBary BapTo NpUAUIATH aHaJi3y €()eKTUBHOCTI MAPKETHHIOBUX KaHAJIB.
CryaeHTH MOBHHHI po3yMiTu ocobnuBocTi ouiHtoBaHHs SEO, PPC, social media
marketing, email marketing, konTenT-mapketunry ta influencer marketing, a Takox
B3a€MO3B’SI30K MK MAapKETMHTOBUMHU TOKa3HUKaMHU Ta Oi3Hec-pe3ysibTaTaMu
H1JIpPUEMCTBA.

[Tig gac po3rasay TeMmu JOIIIBLHO aKIEHTYBAaTHU yBary Ha customer acquisition
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funnel Ta anani3i MApKETHHTOBOT BOPOHKH. Ba)KIIMBO MOSICHUTH CTYIEHTaM, SIK aHaJi3
NOBEAIHKA KOPUCTYBadiB Ha pi3HUX eramax funnel mo3Bosisie BUSBIATH MpoOJIEMHI
TOYKH B3a€MOJI1 3 KIIIEHTAMH Ta ONTUMI3YBAaTH MPOLIEC 3ATYyYEHHS CIIOKHBAYIB.

Heo0xigHo Takox MpUAUIMTH yBary mojensaM aTpudyii y digital-mapkeTunry.
JIOLJIBHO PO3TJISIHYTH NPUHIIUIH OLIIHIOBAHHS BHECKY PI3HMX KaHaJIIB KOMYHIKaIlil y
KOHBEPCII0O Ta NPUUHSATTS MapKETUHTOBUX pIIIEHh HAa OCHOBI OararokaHaJbHOI
AHATITUKU.

Oco6mmBoro 3HadeHHs HaOyBawooTh dashboard-pimmenns ta Bl-iHcTpymenTH y
digital-anamituni. BaxnuBo mokazatu ponb data visualization Ta iHTEpaKTHMBHUX
dashboard y miarpumui ynpaBmiHChKHX pilieHb, MOHITOpUHTY KPI Ta ouiHroBaHHI
€()EKTUBHOCTI MApPKETUHIOBUX KaMIaH1u.

JIo111IbHO TaKOXK pO3TIIsIHYTU MOKIIUBOCT1 Al-assisted analytics Ta aBTomaTu3aii
digital-anamituku. CTyAeHTH TOBUHHI pPO3YMITH, SIK cyyacHi Al-iHCTpyMeHTH
BUKOPUCTOBYIOTBCS ISl TMPOTHO3YBaHHS €(QEKTUBHOCTI KaMIIaHii, ONTUMi3aIii
MapKETUHIOBUX OIOJIKETIB Ta aBTOMATUYHOT'O aHaJII3y BEJIMKUX MACHUBIB JJAHUX.

Jlnst  3akpimjieHHsT Marepialy pEKOMEHIYE€TbCsl BUKOPUCTOBYBATH —AHAII3
dashboard-pimmens, poboTy 3 mpuKiIagaMu web-aHaTITHKH, OI[IHIOBaHHS €(DeKTUBHOCTI
MapKETUHTOBUX KaMMaHId Ta BUKOHAHHS aHAIITUYHUX 3aBJaHb 00 ONTUMI3AIil

digital-mapkeTHHTOBOI JTiSITLHOCTI..

IIuTtanHs 15 00rOBOPEHHS:

1. o Ttake digital-anamiTka Ta sSKy pojb BOHa Bimirpae y data-driven
marketing?

2. SIxi  oCHOBHI [Kkepena UU(PPOBUX JaHUX  BUKOPUCTOBYKOTBCS Y
MapKETHUHTOBIH JiSJIbHOCTI?

3. Slki moKa3HUKH € KIIOYOBUMH Y Web-aHamiTuili?
Sk oninroeTbes epexkTuBHICTE SEO Ta PPC xamnaniii?
[ITo Take customer acquisition funnel?

SAxy ponb BiAIrparoTh Mojeni atpulyuii y digital-mapkeTunry?

NS ok

Jis  goro BUKOPHUCTOBYIOTHhCS dashboard-pimieHHs y MapKeTHHTOBI
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aHayThIN?

8. Sk Al-assisted analytics BukopucroByetbes y digital-mapkeTunry?

9. SIki moMunkuM HalyacTille JOMYCKarOThCS IIJI Yac aHall3y MapKETUHIOBUX
naHux?

10. Ik digital-ananiTuka BIUIMBa€ HA  YNPaBIIHHA  MapKETHHTOBUMHU

Oromxeramu?

CamocriiiHa po6oTa CTyAeHTIB

IInTaHHA 10 BUBYECHHS:
1. Web-ananituka y cyyacHomy digital-mapkeTusry.
KPI Ta digital-meTpuku MapKeTUHTOBOI JISIIbHOCTI.
SEQO, PPC Ta social media analytics.
Customer acquisition funnel Ta conversion optimization.
Dashboard-pimenns ta Bl-mnardopmu y marketing analytics.
Al-assisted analytics y digital-MmapkeTuHry.

Mogeni aTpu0yuii y 6araTokaHaJbHOMY MAPKETHHTY .

© 2 Nk WD

Amnani3 nmpukiasis digital-aHaTiTHKH MIPKHApOIHUX KOMITaHIH.

PexomeHng0oBaHe MPaKTHYHE 3aBJAaHHS.

[TpoBectu anaimi3 digital-MapkeTHHTOBOT AISTIBHOCTI YMOBHOTO a00 peasibHOTO
HiANPUEMCTBA, OIIHUTH €(EKTUBHICTH MApKETHHTOBUX KaHAJIIB Ha OCHOBI web-
anamtuku Ta KPI, moOyayBatu dashboard myns MoHITOpHHTY pe3ylbTaTHBHOCTI
MapKEeTUHIOBUX KaMIlaHiii Ta cdopMyBaTH pEKOMEHAALll WI0J0 ONTHMIi3alii

MapKETUHIOBUX BUTPAT 1 MIJABUILIEHHS conversion rate.
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Tema 6.
A/B-TECTYBAHHAI, EKCIHEPUMEHTAJbHUN MAPKETUHI TA
INEPEBIPKA BIBHEC-T'IIIOTE3

IIuTanHa 10 po3rasiay:

1. Cytnicte A/B-TecTyBaHHs Ta €KCIEpUMEHTAIbHOTO Tiaxoay y data-driven
marketing.

2. Ponb TecTyBaHHS TinmoTe3 y CydaCHOMY MEHEPKMEHTI Ta MapKETHUHTY.

3. @®opMyBaHHA MAapKETHHTOBHX TiMOTe3 Ta KPUTEPIiB  OLIHIOBAHHA
pe3yibTaTiB.

4. Statistical significance Ta iHTEepnpeTanis pe3yabTaTiB TECTyBaHHS.

5. Bukopucranns A/B-tectyBanns y digital-mapkeTuHry.

6. Onrumizallis customer journey Ta conversion rate Ha OCHOB1 TECTYBaHHS.

7

Pu3uku Ta THTIOB1 TOMMJIKH T 4aC MIPOBEJICHHS MAPKETUHTOBHUX TECTIB.

MeTta BUBYECHHS.

CdopmyBaTu y CTyACHTIB CUCTEMHE PO3yMIHHS NMpUHIMIIB A/B-TecTyBanHs Ta
€KCIIEpUMEHTAIBHOTO Mijixony y data-driven marketing, a Takox HaOyTTsI IPaAKTUUHUX
HAaBUYOK (OpMyBaHHS MApPKETUHIOBUX TIMOTE3, MPOBEICHHS TECTYBaHHI,
iHTeprpeTalii pe3yJbTaTiB  eKCIEePUMEHTIB Ta MPUUHATTS MapKETHHTOBHX 1

YIPABIIHCHKUX PIIIEHb HA OCHOBI JAHMX.

MeToauuHi mopaau 10 BUBYEHHS TEMH.

BuB4yeHHs  TemMu  JOMITBHO ~ PO3MOYAaTH 3  BH3HAYCHHS  CYTHOCTI
eKcTepruMeHTaIbHOTO Miaxoay y data-driven marketing. BaxxinBo akiieHTyBaTH yBary
CTYJICHTIB Ha TOMY, 1110 CY4YaCHUM MapKEeTHHT Jeaali Ouibiie 6a3yeThcs Ha epeBipil
rinore3, TECTyBaHHI pillleHb Ta aHai3l (DaKTUYHHX pe3yJbTaTiB, a HE JHIIE Ha
IHTYITUBHUX MPUITYIICHHSIX MEHEIKEPIB.

OcoOnuBy yBary HEOOXIJHO NPUILIUTH A/B-TecTyBaHHIO (K OJHOMY 3

KIIFOYOBHX 1HCTpyMeHTIB data-driven management. JIOIiIbHO MOSICHUTH CTYJICHTaM,
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mo A/B-TecTyBaHHS 03BOJISE€ OILIHIOBATA €(PEKTUBHICTh PI3HUX MaPKETUHTOBHUX
pillIeHb NUIAXOM TOPIBHSHHS aJbTEPHATUBHUX BaplaHTIB KOMYHIKaIli, JU3aiiHYy,
KOHTEHTY a00 Oi3Hec-IpoILIeciB.

VY mporeci BUBYEHHS TeMHU HEOOXiAHO cPOpMyBaTH y CTYJCHTIB PO3YMIHHS
NPUHITUIIB MTOOYI0BH MapKETHHTOBUX €KCIIEPUMEHTIB. BaKIUBO PO3TISHYTH €Tamu
¢dbopMyBaHHsI T1MIOTE3, BUBHAUCHHS II1IJIEH TECTYBaHHsI, BHOOPY METPHK OIIHIOBAHHS Ta
1HTepIpeTallii pe3yJbTaTiB eKCIIEPUMEHTY.

OkpeMmy yBary BapTO MPUIUIATA METPUKAM OI[IHIOBAaHHS €(QEKTUBHOCTI
tectyBaHHsA. CTyJCHTH MOBHHHI PO3YyMITH, SIK BHKOPHCTOBYIOTHCSI conversion rate,
CTR, engagement rate, bounce rate Ta iHILI1 TOKa3HUKH JJIs1 aHAITI3Y PE3YJIbTATUBHOCTI
MapKETUHTOBUX €KCTICPUMECHTIB.

[lin wac po3risay TeMH JOIIILHO aKIEHTYBaTH yBary Ha IOHSTTI statistical
significance Ta HOro poJii y NPUHHATTI pilleHb. BaXJIMBO MOSICHUTH CTYJIEHTaM
PU3MKH TOMMJIKOBHX BHCHOBKIB, TIOB’SI3aHUX 13 HEIOCTaTHHOI BHOIPKOIO,
HENpPaBWIBHUM  TPaKTyBaHHSIM  JaHUX ab0  HEKOPEKTHOI  IOCTaHOBKOIO
EKCIIEPUMEHTY.

HeoOxigHo Takox MpUAUIMTH yBary BUKOpucTaHHIO A/B-TectyBanHs y digital-
MapKeTuHry. JlouiibHO pO3IIIIHYTHM NpUKIaaud TecTyBaHHs landing page, email-
KaMmIaHiii, pexinamMaux nosigomienb, UX/Ul-pimens, pricing strategies Ta customer
journey. Oco06arBOro 3HaUeHHS Ha0yBalOTh MUTaHHS ONTUMI3AIlIT customer journey Ta
conversion rate Ha OCHOBI TECTYBaHHA. BaxMBO moka3aTH, K €KCIepUMEHTAIbHUAN
HiIXi7  JIO3BOJISIE  IMIABUINYBaTH  ©()EKTHUBHICTh MApPKETHHTOBUX  KaMITaHIH,
NOKpalllyBaTh B3aEMOJAII0 3 KIlEHTaMu Ta 3a0e3nedyBaTh 3pOCTaHHs Ol3Hec-
MOKA3HUKIB.

JIo111IbHO TaKOXK pO3TIISIHYTH MOKIIUBOCT1 Al-assisted analytics Ta aBTomaTu3aii
MapKETUHIOBUX eKcrepuMeHTiB. CTyJeHTH MOBHMHHI PO3YMITH, SIK cydacHi Al-
IHCTPYMEHTH BUKOPUCTOBYIOTHCS JIII  aBTOMATHYHOTO aHAaJ3y pe3yJbTaTiB
TECTyBaHHS, IMPOTHO3YBAaHHS  MOBEIIHKM  KOPUCTYBadiB Ta  ONTUMI3aIil
MapKETUHIOBUX PILIEHb.

JIyist 3aKpirieHHs MaTepially peKOMEHIYEThCS BUKOPUCTOBYBATH aHAJI3 KEWCIB
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A/B-TecTyBaHHS, MOJEIIOBAHHS MApPKETUHTOBUX EKCIIEPUMEHTIB, pO3PAXyHOK
NOKa3HHUKIB €()EeKTUBHOCTI Ta BUKOHAHHA NPAKTUYHUX 3aBJaHb WLIOJIO0 MEPEBIPKU

MapKETUHIOBUX TIIOTES3.

IIuTanHs 151 00rOBOPEHHS:

1. lo take A/B-tTectyBaHHsS Ta $Ky poiib BOHO Bimirpae y data-driven
marketing?

2. YoMy TecTyBaHHs I'IOTE3 € BAKJIMBUM JUIsl Cy4acHOro Oi3Hecy?

3. SIki etanu BKITtoUa€e moOy0Ba MApPKETUHTOBOTO €KCTIEPUMEHTY ?

4. Sxi TNOKAa3HUKU BHUKOPHUCTOBYIOTHCS JJIsi  OIL[IHIOBaHHS  pPE3yJIbTaTiB
TECTyBAHHSA?

5. o Take statistical significance?

6. SIki mOMMIKM HaWyacTille JOMyCKaroTbcad MiJ vac mnpoBeneHHs A/B-
TE€CTyBaHHS?

7. Sk A/B-TecTyBaHHS BUKOPUCTOBYEThCS y digital-mapkeTuHry?

8. SIky posb Bijirpae eKCIepUMEHTAIbHUW MIAX1J y ONTHUMI3alii customer
journey?

9. Sk  Al-assisted analytics BHKOPUCTOBYETbCS Yy  MapKETHHIOBHUX
eKCcIepuMeHTax?

10. SIx TecTyBaHHA BITMBAa€ Ha €(DEKTUBHICTh MAPKETUHIOBUX 1 YIPABIIHCHKUX

pimieHs?

CamocriitHa po0doTa CTyAeHTIiB
IuTaHHs 10 BUBYEHHS:
ExcnepumenTtanbuuii miaxia y data-driven management.
A/B-tectryBanns y digital-mapkeTuHry.
Statistical significance Ta inTepmnperaiisi pe3yabTaTiB TECTyBaHHS.
Conversion optimization Ta customer journey analytics.

UX/UI testing y uuppoBoMy 0Oi3HecI.

AN o e

Al-assisted analytics y MapkeTUHTOBUX €KCIIEPUMEHTAX.
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7. Amnani3 keiciB ycnintHoro A/B-TecTyBaHHS MIXKHAPOJIHUX KOMITaHIMH.

8. IloMuiiku Ta pU3UKHU y TIPOIIECi TPOBEACHHS MAPKETUHIOBUX TECTIB.

PexoMeHn/10BaHe NpaKTHYHE 3aBIAHHS.

Po3poOuTH MAapKETHMHTOBUWM EKCHEPUMEHT MJii YMOBHOTO ab0 peanbHOro
mianpueMcTBa, chopmysatu rinoresy A/B-tectyBanns, BusHauntu KPI ominroBaHHs
e(eKTUBHOCTI, TIPOBECTU MOJICTIOBAHHS PE3yJIbTATIB TECTyBaHHA Ta CHOPMYBATH
pekoMeHpaIii momo omTmMmizamii  customer journey, conversion rate a0o

MapKETUHTOBUX KOMYHIKAI[ii HA OCHOBI OTPUMAaHUX JaHUX.

Tema 7.
AI-ASSISTED ANALYTICS TA BUKOPUCTAHHSA HITYYHOI'O
IHTEJIEKTY B MAPKETHHI'Y

IIuranHs 10 po3risay:
Al-assisted analytics y cucremi data-driven management.
Buxopucranus Al y MapKeTHHIOBIH A1SUIBHOCTI MIAPUEMCTBA.
ABTOMAaTH3aIlis MapKETUHTOBUX MPOIIECIB Ta customer communications.
Recommendation systems, chatbots Ta predictive analytics.

Generative Al Ta aBToMaTU30BaHE CTBOPEHHS! KOHTEHTY.

AN O i e

MaimHHe HaBYaHHS y KIIE€HTCHKIM aHAMITHUIN Ta MPOTHO3YyBaHHI MOBEIIHKH
CIIO’KMBAYIB.
7. Al-driven mepcoHamizamisi MapKETHHIOBUX pilleHb. ETHYHI  acnekTu

BHUKOPHUCTAHHA Al Ta 3axucr IMCPCOHAJIbHUX OAHHX.

MeTa BUBYECHHS.
CdopmyBaTh y CTYJICHTIB CUCTEMHE PO3YMIHHS POJI IITYYHOTO IHTEJICKTY Ta
aBToMaTHu3alli y cyyacHoMmy data-driven management, a TakoX HaOyTTs IPAKTUYHUX

HaBUYOK BuUKopucTaHHsS Al-assisted analytics, 1HCTpyMEHTIB aBTOMaTH3aIlii
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MapkeTuHry Ta predictive analytics s MiATPUMKA MApKETUHTOBHX 1 YIIPABIIHCHKUX

pilieHs y uudpoBiidi EKOHOMILII.

MeToanuHi nopaau 10 BUBYEHHSI TEMM.

BuBueHHST TeMH MAOLIIBHO pPO3MOYATH 3 BU3HAYEHHS CYTHOCTI IITYYHOTO
1HTEJEeKTY Ta oro poui y Tpancdopmarilii cydacHoro 0i3Hecy. BaxkinBo akiieHTyBaTH
yBary CTyACHTIB Ha Tomy, mo Al € He nMille TEXHOJOTIYHUM IHCTPYMEHTOM, a
(dakTopoM 3MiHM MOAENell ympaBiiHHS, MAPKETUHIOBUX KOMYHIKAIi Ta B3a€MOIil
HiITPUEMCTBA 31 CIIOKUBAYaMU.

OcobOiuBy yBary HeoOxigHO mpuaiuTd KoHuemnmii Al-assisted analytics y
cuctemi data-driven management. [[oLIBHO MOSCHUTH CTyAE€HTaM, 110 cydacHi Al-
IHCTPYMEHTH J03BOJISIIOTH ABTOMATU3yBAaTH aHAJI13 BEJIMKUX MAaCUBIB JJAHUX, BUABIISITH
3aKOHOMIPHOCTI, MPOTHO3YBAaTH IMOBEAIHKY KIIE€HTIB Ta MIATPUMYBATH MPOIIEC
OPUUHATTS yOPABIIHCHKUX PIMIEHb. Y TPOILECI BUBYEHHS TEMH HEOOXiTHO
chopMyBaTH y CTYIEHTIB PO3YMIHHS OCHOBHMX HamnpsiMiB BHUKOpucTaHHi Al y
MapKETUHIOBIM MAISUIBHOCTI MiAIpHEMCTBA. BaximBo po3riasiHyTH recommendation
systems, predictive analytics, chatbots, generative Al, automated targeting Ta cuctemu
aBTOMAaTHU3allii customer communications.

OxpeMy yBary BapTO MNPUIUIMTH aBTOMAaTH3allli MapKETUHTOBUX TMPOIIECIB.
CTyaeHTH MOBMHHI PO3YMITH, SIK cydacHi Al-mmaTdopmMu BUKOPUCTOBYIOTHCS IS
aBTomMaTu3alii  email-MapKeTUHIy, YNOpaBIiHHSA  pPEKJIaMHHUMH  KaMIIaHISIMH,
CerMeHTaIlll KII€HTIB, MEepCOHaNi3allli KOHTEHTY Ta ONTHMIi3alii MapKEeTHHIOBUX
OIO/KETIB.

[lix yac po3risay TeMH JOIIIBHO aKIEHTYBaTH yBary Ha predictive analytics ta
MalllMHHOMY HaBYaHHI Y KIIEHTCHKIN aHATITUII. BaXXIMBO MOSICHUTH CTyACHTaM, 5K
Al 103BOJIsIE MPOTHO3YBATH TOMUT, OLIHIOBATH WMOBIPHICTh IOKYIIKH, POTHO3YBAaTH
churn rate Ta hopMyBaTH nepcoHai30BaHi peKOMEHIAITT JIJIsT KITIEHTIB.

HeoOximgHo Takox mnpuauiutu yBary generative Al Ta aBTOMaTH30BaHOMY
CTBOPEHHIO KOHTEHTY. JlOLUIBHO PO3IJISIHYTH MOXJIMBOCTI BHUKOpHUCTaHHS Al g

reHepailii TeKCTiB, pEKJIAMHUX MOB1IOMJIEHB, BI3yaJIbHOTO KOHTEHTY Ta aHAITUYHUX
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3BITIB Y MAPKETHHTOBIN MisUTBHOCTI MiAPUEMCTB. OCcOOIMBOTO 3HAYEHHSI HA0yBaIOTh
NUTaHHS €TUKH Ta Oe3meku BukopucTtaHHs Al. BaximBo po3riasHyTH mpoOieMu
KOH(IACHIIIMHOCTI JaHUX, aNTOPUTMIYHUX yHepeIKeHb, mpo3opocti Al-pimiens,
BIJIMOBIAAJIBHOCTI 32 aBTOMATH30BaH1 PIIICHHS Ta PU3UKIB HAIMIPHOI aBTOMAaTH3aIll1
YIOPABIIHCHKUX MpoueciB. JlOLUIBHO TakoX aKIEHTYBaTH yBary Ha MalOyTHIX
TEHJICHITISAX po3BUTKY data-driven management Ta Al-rexHomoriit. CTyJJeHTH TOBUHHI
PO3YMITH TIEPCHEKTHUBU PO3BUTKY hyper-personalization, autonomous marketing
systems, conversational Al Ta iHTerpauii Al y cucteMy cTpaTeriuHoOro yrpaBJiHHS
1 ITPUEMCTBOM.

Jlns 3aKkpimieHHs] MaTepially PeKOMEHIY€ETbCsl BUKOPUCTOBYBATH aHaJll3 KEHCIB
Al-driven kommaniii, JaeMOHCTpalil0 cy4acHUX Al-IHCTpyMEHTIB, MOJEIIOBAHHS
ABTOMATU30BAHMX MAPKETHHTOBUX IMPOIIECIB Ta BUKOHAHHS NPAKTUYHUX 3aBJIaHb

moa0 Bukopuctanus Al-assisted analytics y MapKeTHHTOBI# I1SUTBHOCTI.

IInTanHA 1J1s1 00rOBOpPEHHS:
1. Sy ponp Bialrpae MTYYHUN IHTEIEKT y CydyacHOMY O13HeC1?
[ITo Take Al-assisted analytics?
Sk Al BUKOPUCTOBYETHCSI Y MAPKETUHIOBIN A1SUIBHOCTI MiANPUEMCTB?
SIxi mepeBaru jgae aBToMaTtu3allisi MApKETUHTOBUX MPOIIECIB?
[ITo Take predictive analytics Ta recommendation systems?
Sk generative Al BUKOPUCTOBY€EThCS Y CTBOPEHHI MAPKETHHIOBOI'O KOHTEHTY ?
SIki pu3uKu Ta OOMEXEHHS OB’ s13aH1 3 BUKOpUCTaHHAM Al?
Yomy etnuHi acniektu Al € BaxxnuBuMHu 17151 613HECy ?

SAxi rennenuli po3sutky Al-driven management MOXHa IpPOrHO3yBaTH?

= %2 © =N o Uk WD

0.5k Al BruiuBae Ha Mpoiiec NPUUHATTS YIPaBITHCHKUX PIIICHb?

CamocriiiHa po0oTa CTyIeHTiB
IluTaHHA 10 BUBYEHHS:
1. Al-assisted analytics y data-driven management.

2. Predictive analytics Ta MarmMHHE HAaBYaHHS Y MAPKETHHTY .
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Recommendation systems Ta mepcoHaizaiisi MAapKETHUHTOBHX PIIlICHb.
Chatbots ta conversational Al y customer communications.
Generative Al Ta aBTOMaTU30BaHE CTBOPEHHS! KOHTEHTY.
Aptomatu3ariis digital-mapketunry Ta CRM-mporiecis.

ETnuni acnexktu Bukopucranusa Al y Oi3Heci.

® N AW

AHaJi3 npukiaaiB BUKOpucTanuga Al Mi>KHAPOTHUMU KOMITaHISIMHU.

PexoMeH10BaHe MPpaKTUYHE 3aBIaHHS.

[IpoBecTn anani3 Bukopuctanus Al-IHCTpYMEHTIB y MapKETHHTOBIM JTisSTIbHOCTI
YMOBHOT'O a00 peajbHOro MIiANPUEMCTBA, OIIHUTH MOXJIMBOCTI aBTOMATH3allil
customer communications, cerMeHrtanii KmeHTiB Ta predictive analytics, a Takox
chopmyBaTh pekoMmeHjalii 1moa0 BrapoBapkeHHs Al-assisted analytics s

M1JBUILIEHHS €()EKTUBHOCTI MAPKETUHTOBUX 1 YIPABIIHCHKUX PIILIECHb.

Tema 8.
INPOT'HO3YBAHHS, DASHBOARDS, DATA STORYTELLING TA ETUHKA
POBOTHU 3 JAHUMU

ITuTanHda 10 po3riasiay:

1. Poms data visualization y miaTpuMIll ypaBiIiHCHKUX PIIICHb.

2. KPI dashboard, executive dashboard ta operational dashboard.

3. Meroau Ta IHCTpyMEHTH Bizyalli3allii JaHuX.

4. Bl-cucreMu Ta iHTEpaKTUBHA O13HEC-aHAIITHKA.

5. InTepmperaris MapKeTMHTOBHX 1 Oi3Hec-IaHMX 3a jJomomoror Data
storytelling sik iIHCTpyMEHTY KOMYHIKaIlIH.

6. Tunosi nomuiiku y data visualization ta dashboard design.

MeTa BUBUYEHHA.

ChopmyBaTi y CTYJACHTIB CHCTEMHE PO3YMIHHS NPHUHIMINB IOOYI0OBH
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dashboard-pimens, data visualization Ta data storytelling y cyqacHoMy MeHEIKMEHTI,
a TaKoXK HaOyTTS MPAaKTUYHUX HABUYOK Bi3yalli3allli MApKETUHTOBHX 1 O13HEC-aHuX,
cTBopeHHs aHanmiTHuHuX dashboard Ta mpesenrartii pe3yiabpTariB 6i3HEC-aHATITUKY AJIS

MIITPUMKH YIIPABIIHCHKUX PIIICHb.

MeToanuHi nopaau 10 BUBYEHHSI TEMM.

BuBueHHs1 TemMH JOIIIBHO pO3MOYaTH 3 BU3HA4YeHHs poji dashboard-pimens y
cucremi data-driven management. BaxxnmuBo akileHTyBaTH yBary CTyACHTIB Ha TOMY,
mo dashboard € He nuie iHCTPYMEHTOM BiIOOpaKEHHS JaHUX, a CHUCTEMOIO
HOIATPUMKHM YHPABIIHCHKUX pIILIEHb, siIKa 3a0e3neuye onepartuBHUN MOHITOpUHT KPI,
O13HeC-NPOLIECIB Ta PE3YIbTATUBHOCTI MAPKETUHTOBOI IsIbHOCTI.

Oco0nuBy yBary HeOOXiqHO NpUAUIMTH CcyTHOCTI data visualization Ta Ti
3HAUEHHIO JUIsl Cy4yacHOro Oi3Hecy. JlOoUIIbHO MOSICHUTH CTYACHTaM, 1110 Bi3yami3awis
JaHUX J03BOJISIE IIBUIKO IHTEPIPETYBAaTH BENMKI OOCATH iH(pOpMAIlii, BUSBISITH
3aKOHOMIPHOCTI, PU3UKHA Ta aHOMAaJii, a TaKOX MiJABUIIY€E e(EeKTUBHICTh MPUUHSITTS
YIPaBIIHCHKUX PIIIECHb.

VY mporeci BUBYEHHS TeMHU HEOOX1THO cPopMyBaTH y CTYJICHTIB PO3yMIHHSI
npuHIUIIB 1no0ynoBu edextuBHuX dashboard. BaxxiamBo po3risiHyTH BUMOTH 0
dashboard design, crpykrypyBanns KPI, noriky po3milieHHs TOKa3HHKIB Ta
MPUHITUAIH 3a0€3MCUCHHSI HA0YHOCT1 1 3p03yMUIOCTI aHAIITUYHOI 1H(pOpMaIii.

OxpemMy yBary BapTo npumainuté pisHUM THHaMm dashboard-pimens. CtyaeHTH
noBuHHI po3ymitu ocodmmBocTi KPI dashboard, executive dashboard ta operational
dashboard, a Takoxx iX BHMKOPUCTaHHS Ha CTpaTeriyHOMYy, TAKTUYHOMY Ta
onepauifHOMY PIBHSX YIPaBIIHHSA H1JIPHEMCTBOM.

[lin wac po3risamy TemMH [OIUIBHO aKIEHTYBaTH yBary Ha Meroaax data
visualization. HeoOXiHO po3risiHyTH BUKOpUCTaHHS rpadikiB, giarpam, heatmaps,
funnel visualization, cohort visualization Ta 1HIIMX IHCTPYMEHTIB TPEICTABICHHS
naHuX. BaxIuBO MOSACHUTH CTyAEHTaM MPUHIUIKM BUOOPY BIAMOBIAHOIO THUITY
BI3yaJli3allii 3aJ€KHO BiJl XapaKTEpy aHATITUYHOIO 3aBAaHHS.

HeoOxigno takox mpuainutu yBary Bl-cucremam Ta iHTepakTHBHIN Oi3Hec-
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aHamTuii. JIOUUIBHO PO3MIISHYTH MOXJIMBOCTI CydacHMX IwiaTGopm business
intelligence mis aBTomMaTh3alli 3BITHOCTI, 1HTerpaii JaHUX 13 PI3HUX JHKEpesl Ta
noOynoBu iHTepakTuBHUX dashboard.

OcobymBoro 3HavyeHHs HaOyBarOoTh nutaHHs data storytelling sik iHCTpYMEHTY
npe3eHTalli aHAIITUYHUX Pe3yJIbTaTiB. BayKIMBO mokaszaru, 1110 Cy4acHU MEHeKep
MOBUHEH HE JIMIIE aHai3yBaTH JaHi, a ¥ yMITU (OpMyBaTH JIOTIUHY aHAJTITUYHY
1CTOPIt0, OSICHIOBATH TPUYMHHO-HACTIKOBI 3B 3K Ta MPE3CHTYBATH YIPABIIHCHKI
BHCHOBKH 3p03YMUIOIO 1J1 013HECY MOBOIO. [[OIIJIHO TaKO0XK PO3TIIIHY TH MOKJIUBOCTI1
Al-assisted analytics Ta aBTOMaTH30BaHOi Bi3yamizamii ganuxX. CTYJICHTH ITOBUHHI
po3yMiTH, K cydacHi Al-IHCTpyMEHTH BUKOPHUCTOBYIOTHCS [JIsi aBTOMAaTUYHOTO
dbopmyBanHus dashboard, renepaiiii aHaTITHYHUX BUCHOBKIB Ta BUSIBJICHHS KJIFOUOBUX
TEHJICHIIH y O13HeC-IaHuX.

Jlnst  3akpimjieHHsT Marepialy pEeKOMEHIYE€TbCsl BUKOPUCTOBYBATH —aHAI3
dashboard wmixnapognux kommanii, modymoBy KPI dashboard, pob6ory 3 BI-
CHCTeMaMH Ta BUKOHAHHS NpPaKTHMYHHMX 3aBAaHb 11ogo data visualization 1 data

storytelling y MapkeTHHIOBI1i Ta yHpaBJIIHCbKINA JISIBHOCTI.

IIuTanHs 15 00rOBOPEHHS:
1. Sxy pons BimirpawoTs dashboard-pimenns y data-driven management?
Yomy data visualization € Ba)JIMBOIO JIJIsi Cy4acHOTO Oi3HeCy?

SIxi mpunnunu noOynoBu epextuBHoro dashboard?

S

Yum Bigpizustoteesi KPI dashboard, executive dashboard ta operational
dashboard?

5. Sxi iHcTpymenTH data visualization BUKOPUCTOBYIOTECS y O13HEC-aHATITHILLL?

6. Illo Take data storytelling Ta yoMy BiH € BOXJIUBUM JJIsI MEHE/PKMEHTY ?

7. SIxy pons BimirpawoTs Bl-cuctemu y cydacHiil Oi3Hec-aHaMITHIIL?

8. Sxi TMIOBI MOMUJIKM BUHHUKAIOTH 11111 9ac mooyaoBu dashboard?

9. Sk Al-assisted analytics BukopuctoByeThes y data visualization?

10.4x dashboard-pimeHHst BIUIMBaIOTh HAa MPOLIEC MNPUUHATTA YHPABIIHCHKUX

piteHs?
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CamocriitHa po0doTa CTyAeHTIiB

IuTaHHs 10 BUBYEHHS:

Dashboard-pimienss y cyyacHOMy MEHEI>)KMEHTI.

Meronu ta incTpymeHTH data visualization.

KPI dashboard ta executive analytics.

Bl-cuctemu y data-driven management.

Data storytelling Ta mpe3eHTaris aHAIITUYHUX PE3yIbTaTIB.

Al-assisted analytics y 613Hec-aHaTITHIII.

UX/UI npunnunu nodyaosu dashboard.

® NS

Amnani3 npukiaais dashboard mi>kHapogHUX KOMIIaHIi.

PexomeHg0oBaHe MPaKTHYHE 3aBAaHHS.

Po3pobutu dashboard nnms ymoBHOro abo peanpbHOTO MiANPUEMCTBA 3
BUKopucTaHHAM KPI mMapkeTHHIroBOi Ta ynpaBIIHCBKOI AISUIBHOCTI, BUKOHATH data
visualization xIO4YOBUX Oi3HEC-MIOKa3HUKIB Ta miaArotyBatu data storytelling
Mpe3eHTalilo 13 (QopMyBaHHSM aHANITUYHUX BHUCHOBKIB 1 peKOMEHAAIN aJis

MPUIHATTS yIPABIIHCHKUX PIIICHb.
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TECTOBI 3ABJIAHHSA

OO6epiTh OHY MPABUIIBHY BiOBIIb.

1. Axa ocnosHa siominnicms data-driven nioxody 6i0 mpaouyitino20 MapKemuHay
32I0HO0 3 MEMOOUUHUMU nOpAdaAMU?

A) IToBHa BiIMOBa BiJ] BUKOPHUCTaHHS Oy Ib-SKOI peKJIaMHu.

b) [lepexin Bij IHTYiTUBHOT'O MPUHHATTSA PIIIEHb 10 BUKOPUCTAHHS JaHUX Ta

aHATITHKH.

B) BukopucranHs BUKITIOUHO IPYKOBaHKMX 3ac001B MacoBoi 1HGOpMaIrii.

') 3MeHIIeHHs KITBKOCTI IEPCOHATY Y BT MAPKETUHTY.

1) OpieHnTarttist TuIe Ha KOPOTKOCTPOKOBI (hiHAHCOBI MMOKA3HUKH.

2. ll]o cmae cmpameziunum pecypcom niOnpUEMCcmea ma 0CHOBOIO 1020
KOHKYPEeHMHUX nepesae y yupposiii ekonomiyi?

A) OdicHi npuUMIILIEHHS Ta TEXHIKA.

b) CraryTHuii kamitaa KOMITaHii.

B) [aHi.

I') KisibKiCTh AUIUIOMIB Y IIPAIIBHUKIB.

J1) HasiBHICTB BJIACHOTO aBTOIAPKY.

3. Axa nosa ponv menedicepa 6 ymosax data-driven economy?
A) BukoHanHs nuiie Kyp’ €pebKux (yHKITIH.
b) YMiHHA npantoBaTi 3 JaHUMU, IHTEPIPETYBATH aHATITUKY Ta
BuKopucroByBatu KPI.
B) BixmoBa Big npuitHATTS OyIb-SKUX CAMOCTIHHUX PIIIEHb.
[') PoOoTa BUKJIIOYHO 3 ManepOBUMU JOKYMEHTAMM.

J1) YHUKHEHHS BUKOPUCTAaHHS ITU(DPOBUX TIIATHOPM.

4. ll]o 3 nepeniuenozo € 0xceperom MapKkemun208ux ma OisHec-0aHux OJis
MeHeOHCMeHm)?
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A) byxrantepchKi KHUTH MUHYJIOTO CTOJITTS.

b) CRM-cuctemu, web-ananituka ta nudponi miathopmu.
B) Bukmtouno 0coOuCTI MOACHHUKA 3aCHOBHUKIB.

I') Tutbku nep>kaBHI CTATUCTUYHI JOBITHUKH.

J1) UyTku B cotianbHUX Mepexax 0e3 Bepudikariii.

5. o € oonum i3 conoenux bap ’epis enposadaicenns data-driven nioxoois na
nionpuemcmai?
A) 3aHanTo BMCOKA MIBUAKICTH IHTEPHETY.
b) lepiuut aHamITUMHUX KOMIIETEHTHOCTEH Ta OpraHi3alliHUNA Oip 3MIHAM.
B) HasiBHiCTbh BENIMKO1 KIJIBKOCTI KJIIEHTIB.
I') BukopucranHs cy4yacHOTO IPOrpaMHOro 3a0e3MeyeHHs!.

J1) HagmipHa KinbKiCTh KBaTi(hiKOBAaHUX MEHEIKEPIB.

6. Axa ocnosna sumoea sucysaecmocs 0o KPI (Key Performance Indicators)?
A) BoHu OBUHHI OyTH HE3MIHHUMU MIPOTSITOM JAECSITHIITD.
b) Bonu maroTh OyTH BUMIPIOBAHUMHU, PEJICBAHTHUMH Ta MOB’ I3aHUMU 13
IJISIMUA OpraHizarii.
B) Bonu noBunHI OyTH MakCUMalbHO CKJIQHUMHU JJIs1 PO3YMIHHS.
I') Bonu MaroTh po3paxoByBaTHCS JIMILIE Pa3 Ha PIK.

J1) BoHu He MOBHHHI 3aJie3KaTH B1J] CTpATeTii HiIPUEMCTBA.

7. ll]o 0o36015€ oyinumu KoHyenyis unit economics y MeHeoHcCMeHmi?
A) 3aranpHuil piBeHb 1H(IALIT B KpaiHi.
b) ExoHOMI4YHY €eKTUBHICTh OKPEMOTO KJIIEHTA, MPOIYKTY a00 TpaH3aKIIi.
B) BapticTs opeHan rogoBHOTO 0dicy.
') Cepennto 3apo0iTHY maTy B ramysi.

J1) KiibKicTh MpailiBHUKIB Y BUPOOHUUOMY IIEXY.

8. Akutl nokazHuk eUKOpUCmo8yemucsi OJisl OYIHIOBAHHS MAPKEMUH20801 OKYNHOCMI
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iHeecmuyiu?
A) CTR.
b) ROMI (Return on Marketing Investment).
B) Bounce Rate.
I') Traffic.
J1) NPS.

9. Il]o o3nauac mepmin «Vanity metrics» (Mempuku MapHoCcia8cmea) y KOHmeKcmi
aHanimuku?
A) Haitbinibi kpuTu4Hi ()1HAHCOBI MOKA3HUKHU MTPUOYTKY.
b) Iloka3zHuku, 1110 BUTTISIAI0TH A00pe («JIaiKuy», MEPErisiin), ajae He
BIUIMBAIOTh Ha O13HEC-PIIIEHHS.
B) [Toxa3HuKH, 1110 BUKOPUCTOBYIOTHCS JIJIST PO3PAXYHKY TOIATKIB.
') MeTpuku, 1m0 XapakTepu3yroTh KBaTI(PIKaIiI0 TEPCOHATY.

J1) lani mpo kamitaizaliio KOMITaHii Ha ()OHI0BOMY PUHKY.

10. Ak y data-driven management pozensdacmubcs mapkemuHe ujo0o QiHancosux
pesyrbmamia?

A) Sk okpema QyHKIIis, HE TIOB'SI3aHA 3 TOXOJIaMHU.

b) Ak cknagoBa cucTeMu CTBOPEHHSI EKOHOMIYHOI IIIHHOCTI Oi3HECY.

B) Sk BUKJIIOYHO CTAaTTA BUTpAT, Ky TpeOa MiHIMI3yBaTH.

') SIx MeTo MCHUXOJIOTIYHOTO BIUTUBY 0€3 KUTbKICHOTO BUMIPIOBaHHSI.

J1) Ak crioci6 npuxoByBaHHS peaibHUX 30UTKIB.

11. Ha yomy opiecnmyemucs cyuacnuil data-driven mapxemune Ha 8i0MiHy 610
mpaouyitinozo?

A) TinbKy HA TEXHIYHUX XapaKTEPUCTUKAX MPOIYKTY.

b) Ha rmuGoke po3yMiHHS KJII€EHTa, HOTO MOBEAIHKH Ta MOTPEO.

B) Ha BukopucTanHs jauIie 0JIHOr0 KaHaly KOMYHIKAIIIi.

') Ha cTuxiitne 3aimyueHHs OyIb-IKUX CIIOKUBAYiB.
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J1) Ha irnopyBanHs icTOpii B3a€MOIii 3 KJIIEHTOM.

12. Il]o maxe Customer Journey 32i0HO 3 MEMOOUYHUMU BKAZIBKAMU?
A) [InaH BiApsKEHb MEHEKEPIB 3 TIPOJIAXKY .
b) [TocnimoBHICTE €TamiB B3a€EMOIi1 CIIOKKBava 3 OpEHI0M BiJl IEPIIOTO
KOHTaKTY JI0 JIOSUTBHOCTI.
B) Criucok ycix ajgpec KIIi€HTIB KOMMaHii.
') [Ipouiec 1OCTaBKK TOBAPY JIOTICTUYHOIO CITYkKOOIO.

M) llloeHHUK BIATYKIB KITIEHTIB y KHU31 CKapT.

13. Hxa pone CRM-cucmem y knienmcokiu ananimuyi?
A) 306epekeHHs JTUIIe KOHTAKTHUX HOMEPIB Tee(dOHIB.
b) HakonuueHHs 1cTopii B3a€MO/I1i, CErMEHTAllisl Ta MATPUMKA MApKETUHT OBUX
pIIICHB.
B) ABTomMaruuHe BUJajIeHHs JaHUX PO HE3a10BOJICHUX KIIIEHTIB.
') Tutbku 1151 KOHTPOJIIO TPUBATIOCTI POOOYOTO AHS MEHEIKEPIB.

1) s 3aMiHM OyXTaJITepChbKOTO OOJIIKY MIAPHEMCTBA.

14. o oozeonse suasnamu ananiz Customer Journey Map (CJIM)?
A) I'padik BUX0ay NMpaiiBHUKIB y BIJIITYCTKY.
b) [Ipo6yiiemMH1 TOUKK B3a€MO/I1i Ta MOXJIMBOCTI JIJIsl ONTUMI3allli BOPOHKH.
B) Tinpku TeXHIYHI TOMUIIKH B KOJI1 CAlTy.
I') KisibKicTh neperisiiB pekjiaMu Ha Tese0aueHHi.

J1) Ilpi3Bunia KOHKYpEHTIB KOMIIaHII.

15. Il]o nepedbauae nepconanizayiss MapKemMuH208UX pilleHb Ha OCHOBL OAHUX?
A) HajncnitanHs 0THAKOBHX JIMCTIB YCiH 6231 KOHTAKTIB.
b) ®opmyBaHHs 1HAUBIIyaT130BaHOTO KIIIEHTCHKOTO JIOCBIAY Ta MPOIMO3HUIIii.
B) Bukopucranss iMeH1 KJIl€HTA JIMIIE B OQILIHHUX JOTOBOPAX.

') 3MeHIIIeHHS KUIPKOCTI KOHTAKTIB 13 KITIEHTOM.
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J1) TloBHy aBTOMaTH3aIli10 O€3 BpaxyBaHHS 1HTEPECIB KIIE€HTA.

16. AHxuii memoo suxopucmogyemscs 01 cecmenmayii KIieHmis 3a HO8U3HOIO,
Yyacmomor ma cymor noKynok?

A) SWOT-anamnis.

b) RFM-ananis.

B) PEST-ananis.

I') Matpuis BCG.

1) ABC-anarni3 3amnacis.

17. Ill]o maxe Customer Lifetime Value (CLV)?
A) BapticTp 3ajlydeHHs 0JJHOTO HOBOT'O KJTIEHTA.
b) ExoHoMi4Ha ITIHHICTH KJII€HTA JJIs1 O13HECY NMPOTATOM YChOTO MIEPIOAY
CHIBITpaIl.
B) 3aranpHa KUIBKICTH CKapr BiJl OHOTO KJIIE€HTA.
I') Yac, sikuil KJA1EHT IPOBOAMTH HA CAWTI 3@ OJJUH BI3UT.

J1) BapTicTh po3po0OKH MporpamMu JOSIIBHOCTI.

18. /{nsa wo2o ukopucmo8yemuvcsi KO2OPMHUU AHANI3 Y KAIEHMCLKIU aHanimuyi?
A) I BUBYCHHS TTOBEIIHKU IPY JItOACH, 00'€THAHUX CIUIBHOIO 03HAKOIO Y
yaci.

b) Jlns ananizy 11iH Ha CHPOBUHY Y TIOCTa4aJIbHUKIB.
B) s nepeBipku kBamnidikauii Oyxraiarepis.
I') s migpaxyHKy 3arajibHO1 KUIBKOCTI B1IBIAyBaydiB MarasuHy 3a J€Hb.

) s oninky epeKTUBHOCTI POOOTH CKIIaJICBKOTO 00JIaIHAHHS.

19. ll]o sioobpascae noxkaznux Churn rate?
A) PiBeHb 3a710BOJICHOCT1 KJIIEHTIB CEPBICOM.
b) PiBeHb BiATOKY (BTpaTH) KIIIEHTIB.

B) llIBuakicTs 3pocTaHHs 6a3u MiMTUCHUKIB.
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') BincoTox mpuOyTKy BiJl MOBTOPHUX MPOJAXKIB.

J1) KuibKicTh MO3UTUBHUX BIJATYKIB.

20. Axa ocnosna mema noeedinKo80i AHANIMUKU?
A) Anani3z 6iorpadiii Ton-MeHeaKepiB KOMITaHii.
b) [Iporno3yBaHHs 11 CIIOKMBAYiB HA OCHOBI aHAJ3Y iXHBOT IIU(GPOBOI
B3a€EMO/IIT 3 OpeHIOM.
B) BuBuenHs eTUKeTy Mmij yac MeperoBopis.
') Ominka 30BHIMIHHOTO BUTJISAY MEPCOHATY.

J1) AHani3 moJITUYHUX MOTJISIIIB MOKYIILIB.

21. Il]o € ocHos010 01151 OYIHIOBAHHS ePEeKMUBHOCMI MAPKEMUH208UX KAHAIB )
yugpposomy cepedoguyi?
A) Cy0’ekTHBHA JyMKa KepIBHHUKA BiJJIITy MAPKETUHTY.
b) Digital-ananiTuka Ta cucTeMHU# 301p JaHUX PO MOBEAIHKY KOPHUCTYBAYiB.
B) BukiitoyHo KUTbKICTh BUTPAYEHUX KOIITIB HA PEKIIaMy.
') IaTyiTUBHE BIIUyTTS YCHIITHOCTI KaMIIaHii.

J1) Biaryku poaudiB npaiiBHUKIB KOMIaHII.

22. Axa mempuka 8i0obpasicae 8i0COMOK KOPpUCMY8auis, wo 30IUCHUIU YiTbO8) Oil0
(Hanpukad, NoKynKy)?

A) Bounce rate.

b) Conversion rate.

B) CTR.

I') CPC.

1) CPM.

23. J[ns uoeo npusnaueni mooeni ampubyyii'y digital-wapxemuney?
A) Jliig BuOOpPY KOJIBOPOBOi F'aMH pEKJIAMHUX OaHEpPIB.

b) Iy oriHIOBaHHS BHECKY PI3HUX KaHAIIB KOMYHIKallii y (iHaIbHY
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KOHBEPCIIO.
B) [lns peectpaiiii TOproBux Mapokx miJnpHeEMCTBA.
I') 111 BU3HaYEHHS TOCaI0BUX 1HCTPYKLINA MEHEKEPIB.

) Jns po3paxyHKy amopTH3allii cepBepHOTO 00JIaAHAHHS.

24. ll]o make Customer Acquisition Funnel (6oponka 3anyuenns)?
A) Criucok ycix MOXJIMBUX MTOCTAaYaIbHUKIB.
b) AHani3 eramiB 3a71y4€HHs CIIOKMBAY1B Ta BUSBIIEHHS TOUOK «B1JICIFOBAHHSD)
KJTIEHTIB.
B) Cxema mianopsiiKyBaHHS BIAJAUTIB y KOMIIaHii.
I') I'padik mocTaBOK rOTOBOT MPOAYKIIIi.

J1) Ilnan 3axoAiB 11010 HABYAHHS TIEPCOHATY.

25. Ak digital-ananimuxa éniueac Ha ynpasiiHHa MapKemun2osumu 6roxcemamu?
A) J1o3BoJisi€ 301IbIITYBaTH BUTPATH 0€3 KOTHOTO KOHTPOJIIO.
b) 3abe3neuye data-driven onTumizaiito kKammnaHii Ta BATPAT Ha OCHOBI1
pEe3yAbTaTUBHOCTI.
B) [Ipu3BoauTh 10 MOBHO1 BIJIMOBH BiJl IJIATHUX KaHAIIB MIPOCYBAHHS.
') BukopucToBy€ThCS JIHIIIE [Tl 3BITYBAaHHS MEpe] MOJaTKOBUMH OpPTaHAMH.

1) )KognuMm 4MHOM He BIUTMBA€E Ha (DIHAHCOBE IJIAHYBAHHSI.

26. ¥V yomy nonsieae cymuicmos A/B-mecmysanns?
A) IopiBHSHHS ABOX BapiaHTIB (JIM3ailHy, KOHTEHTY TOUIO) ISl BUSIBJICHHS
€(EeKTUBHINIOTO.
b) BuBuenHs angaBiTHOTO CIIUCKY KJIIEHTIB.
B) [IpoBenenHst onutyBaHb Juiie cepes rpymn «A» ta «by.
') OnHouacHe 3aKpUTTS BCIX MApPKETUHTOBUX KaMIMaHiu.

J1) BukopucranHs jiuiiie JBOX PEKJIaMHUX KaHaJiB.

27. Lo € ocHoom0 excnepumeHmanbHo2o nioxooy y mapkemuHey?
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A) IIpuitHATTS pillieHh BUKIIOYHO HA OCHOBI JOCBIAY MUHYJIHX POKIB.

b) [lepeBipka rinote3 Ta aHami3 (aKTHUHUX PE3yJIbTATIB 3aMICTh IHTYiTUBHHX
IPUITYIICHb.

B) KomniroBanHs ai#l yciX KOHKYPEHTIB 0€3 aHai3y.

') BunankoBuii BUOIp MapKETUHIOBUX 1HCTPYMEHTIB.

) IlpoBenenHs ekcriepuMeHTIB 0€3 BUBHAUECHHS METPUK OIIHIOBAHHS.

28. Aky pons gidiepac nokasnuk statistical significance (cmamucmuyna
3Hayywjicmy)?
A) BusHauae 3arainbHy KUIbKICTh CTOPIHOK Y 3BITI.
b) Jlonmomarae yHUKHYTH IOMUJIKOBUX BUCHOBKIB UY€pe3 BUIMAAKOBI KOJTUBAHHS
JAHUX.
B) Bkazye Ha KIJbKICTh MpaLliBHUKIB, 3AIy4YEHUX JI0 TECTY.
') Busznavae TepMmin 30epiraHHsi pe3yJibTaTiB TECTYBAaHHS.

1) XKoanoi poni y NpUHHSATTI pillieHs HE BIAITpac.

29. Axi 06 exmu nHatiuacmiue nionsgearomo A/B-mecmysannio 6 digital-mapkemuney?
A) Landing page, email-kamnanii, UX/UI-pilieHHs Ta pekaaMH1 MOBIJOMJICHHS.
b) Tinbku cTaTyTHI TOKYMEHTH KOMIIaHIi.
B) Odicui mebui Ta iHTEp’ €p NMPUMIIICHD.
') BukitouHo ocoOuCTI mpodiii MpaIiBHUKIB Y COLIMEpEKax.

1) ®izuyna popMa ynakoBKH Ha CKIIaII.

30. Axa mempura modxce 6ymu yinbosow 05l OYiH8anHs pe3yiomamis A/B-mecmy?
A) JloBKrHA Ha3BU KOMIIaHI].
b) Conversion rate abo CTR.
B) KinbkicTh poKiB iCHyBaHHS OpeH/Iy HA PUHKY.
I') Temnepatypa 1moBiTpst B 0hici aHATITHKIB.

J1) 3arasibHa KUIBKICTh CTOPIHOK Ha CAMTI.
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31. Il]o nepeobauac xonyenyis Al-assisted analytics?
A) BUKOpHCTaHHS IITYYHOTO 1IHTEJIEKTY JJI1 aBTOMAaTU3Aallll aHai3y BEIUKUX
MAaCHBIB JIaHHX.
b) 3aMiHy BCiX MeHeKepiB Ha pOOOTIB-KOHCYJILTAHTIB.
B) BinmoBy Bij Oy1b-KOTO aHaJI3y Ha KOPUCTh BUIAIKOBUX YHCEIL.
') Tinbku aBTOMaTHYHE BUIIPABJICHHS IPaMaTUYHUX TOMUJIOK Y 3BITaX.

J1) BuxkopucTanHs KalIbKyJSTOPIB 3aMICTh KOMIT'FOTEPIB.

32. Jlnsa woeo suxopucmosyemuvcs Predictive analytics (npoenocmuyna ananimuxa)?
A) lns onucy mojiii, siKi BXXe BIOYJIMCS B MUHYJIOMY.
b) Iy nporHo3yBaHHsI ONUTY, MOBEIIHKY KJIIEHTIB Ta churn rate.
B) Jlns BopokiHHS Ha MailOyTHE KOMIIaHii 6€3 BUKOPUCTAHHS JIaHUX.
') ;11 aBTOMAaTHYHOTO HAITMCAHHS FOPUIAYHUX YTO/I.

1) s KoHTpOJIE0 32 POOOTOI0 TEXHIYHOTO MTEPCOHATY.

33. Aka ponv Generative Al y mapxemun2o8iti OisinoHocmi?
A) TinbKu 111 pO3paxyHKy OyXrajlTepchKoro OanaHcy.
b) ABTOMaTH30BaHE CTBOPEHHSI KOHTEHTY (TEKCTIB, peKJIaMHU, Bi3yalizallii).
B) Bunanenns crapux nanux i3 6asu.
I') st KOHTpOIIIO JOCTYNyY B OiCHI MPUMIIIICHHS.

J) Jliisa aBTOMaTUYHOTO MiJIBUIIIEHHS 1[1H HAa BC1 TOBAPHU.

34. ll]o maxe Prompt engineering y konmexcmi pooomu 3 L1117
A) Ilpouec peMOHTY KOMITFOTEPHOTO 00J1aJTHAHHS.
b) Po3poOka Ta ontumizartis 3a1MTIB JJI B3a€EMO/IIT 31 IITYYHUM 1HTEJIEKTOM.
B) Hanucannst nporpamHoro kojay Ha MOB1 aceMOJiep.
') Oprani3aitis poOOTH THKEHEPHOTO BIILTY.

J1) IBuake BUBYEHHS 1HO3EMHHX MOB.

35. Axuu emuynuii acnexm sukopucmanus Al € Kpumuynum 051 MApKemunzy?
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A) HIBuakicTh TeHepallii BIATOBIACH.
b) 3axuct nepcoHaNbHUX AAHUX Ta IPO30PICTh ANTOPUTMIYHHUX PIlICHb.
B) Bapricts nianucku Ha Al-cepsicu.
I') Komnip intepdeiicy Al-utardopmu.

J1) KiibkicTh MOB, SIKI HIATPUMY€E HEHpOMeEpeKa.

36. Axa ocnosna ponv dashboard-piwens y data-driven management?
A) BukiiouHo nmpukpamanis iHTep’epy odicy rpadikaMu.
b) Cucrema miaTpuMkH pitieHs 11 onepatuBHOTo MoHiTOpuHTY KPI Ta
IPOLIECIB.
B) 36epexeHHs apxiBiB ManepoBoi 3BITHOCTI.
') CtBOpeHHs nepenkoa sl AOCTYIY 110 IaHUX.

J1) 3aMiHa MOTH>KHEBUX HAPaJ MEHEIKEPIB.

37. ll]o maxe Data storytelling?
A) Ilepekas KOpropaTUBHUX JIET€H HOBUM CITIBPOOITHUKAM.
b) [Ipe3enTartiist pe3ynbTaTiB aHATITHKA Y (POPMI JIOTTUHOI Ta 3pO3yMiIOl
pO3MOBIAl.
B) [IpuxoByBaHHS peaqbHUX JTaHUX 33 JOTIOMOTOI0 CKJIQJHHUX 1CTOPIM.
') HanucanHst Xy0KHIX KHUXKOK ITPO MEHEKMEHT.

J1) Yutanus Brojaoc uuppoBux TaOIUIIb.

38. Yum siopizuaemwocs Executive dashboard eio Operational dashboard?
A) Mogoto iHTEpdeEiicy.
b) PiBHem ynpaBiiHHS (CTpaTeriyHUMN ISl TO-MEHEHKMEHTY VS OTIepaIliiHui ).
B) Tutbku KOJIbOPOBOIO raMolo rpadikib.
') Baprictio po3po6ku.

J1) KinbkicTio JIrofieH, sSiki MOXKYTh HOTO OaUUTH.

39. Aky nepesaey oae Data visualization (8i3yanizayis oanux)?
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A) 30inbI11y€ 9ac, HEOOX1THUM JIJ1s1 BUBUCHHS 3BITY.

b) Jlo3Bouisie IBUJKO IHTEPIPETYBATH BEJIMKI 00cATH 1H(pOpMAaLIil Ta BUSBIATH
aHOMaJIII.

B) IIpuxoBye NOMMIIKH B PO3paxyHKax.

') 3mennrye notpedy B aHAIITUYHOMY MHCIICHHI.

J1) BukopucToBy€eTbCs TUIIE 7Sl Tpe3eHTalliil Ha KOH(epeHIisX.

40. Il]o € munosoio nomuikow npu noby0osi anarimuyroco dashboard?
A) BukopucranHs akTyaJbHUX JaHUX.
b) [Torana jorika po3MillleHHs] TOKa3HUKIB Ta HaJIMipHA CKJIAHICTh IU3alHY.
B) HasBuicth uiTkux KPI.
I') Bukopucranns cydacHux Bl-iHCTpyMeHTIB.

J1) BinnoBigHicTh qu3aiiHy noTpedaM KOpUCTyBaya.
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MOTOYHUH TA IIJCYMKOBHUH KOHTPOJIb

3rilHO 3 HaBYaJbHUM TIUTAHOM TIJCYyMKOBa aTecTallis 3 JUCHUILIIHU
«Data-Driven Marketing B MEHEI)KMEHT1D» IPOBOAUTHCS y (popMi 3aiiKy. OLiHIOBaHHS
IPYHTYETHCSI Ha 3aCTOCYBaHHS PEUTHHTOBOI CHCTEMHU OIIHIOBAHHS, SKa Tepemdadae
CUCTEMATU4YHY pPOOOTY CTYIEHTIB MPOTITOM CEMECTPY 1 CKIAJA€ThCsl 3 HACTYIHUX
3aXO0/iB:

1. PoboTta Ha TPAKTUYHUX 3aHATTSAX: ONUTYBAaHHA JIEKIIMHOTO Marepiaiy,
HAIMCaHHS TECTOBUX 3aBJaHb, YYacTh y AUIOBHUX Irpax, po3B’si3aHHS PO3PaXyHKOBUX
3aBJlaHb Ta KOHKPETHUX cUTyalii (max 60 6amnis).

2. MonynpHuU#t KoHTpONb (mMax 20 6ainiB). KonTpoiasHa poboTa cKiaiaeTbes 3
a) TeopeTUYHoro nutaHHs (oaHe nutaHHsa 3 Oanu), 6) 10 TecTiB (1 Oayn KOXHMIN);
B)pO3B’sI3aHHS pO3paXyHKOBOIo 3aBJaHHs (7 OamniB).

3. Hanmcanus po3paxyHKOBOT poOOTH OIIIHIOETHCA max y 20 6aniB 1 nmependaydae
BUKOPUCTAHHS TBOPYOTO TiAXOAYy JO PO3KPUTTS TEMH, 3aCTOCYBAHHS aHATITUYHOI
iH(dOopMaIlii OCTaHHIX POKiB, B1I0OPa’KEHHS BIIACHOT TOUKH 30pYy CTY/ICHTA.

CryneHT oTpuMye€ 3alliK, sKio Habupae 60 6aniB abo Oiiblie 3 000B’I3KOBUM
BUKOHAHHSIM PO3pPaxyHKOBOI poOOTH. SIKI0 BiH OaXkae MiIBUILUTHU CBIA PE3yJIbTAT, TO
MOE B3ATH y4acTh y 3aJIKOBIM KOHTPOJBHIA POOOTI. Y IIbOMYy pa3i OCTAaTOUYHHI
pe3yJbTaT CKIAAAEThCs 13 OaiiB, 10 OTPUMAaHI Ha 3aJIKOBIM KOHTPOJIbHIN POOOTI.
SAxmo cyma 6aniB MeHIa 3a 60, TO CTyICHT BUKOHY€ 3QJIIKOBY KOHTPOJIBHY pOOOTY.

3ay1ikoBa KOHTPOJIbHA poOoTa oriHeThes 13 100 6aniB. KonTponbHe 3aBaaHHs
i€l poOOTH CKIIAIAETHCA 3 TPHOX YACTHUH: TEOPETUYHI MUTaHHA (3 MUTaHHS), TECTOBI
3aBaadHs (20 TecTiB 3akpuToi (opmu), PO3B’SA3aHHS PO3PAXYHKOBHUX 3a7ad Ta
KOHKPETHHUX CUTYyalli (2 3aBJaHH).

Makcumanbauii 6ai 3a kypc — 100 6ais.

OuiHroBaHHS  pe3yJbTaTiB  HaBYaHHSA  (KOMIIETEHTHOCTEW)  3100yBadviB
3aiiicHIOeThCs 32 100-0anbHO0 MIKAJIO 3 MOJMANBIINM MEPEBEACHHSAM JI0 OI[IHOK 3a

YHIBEPCUTETCHKOIO IIKAJIOI0, 3T1THO 3 TabII. 3.
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Tabauig 3 — PeliTuHroBa cucremMa OLIHIOBAHHS

VYHiIBepcUTETChKA IIKaJla OL[IHOK PiBHS
PeliTunrosa ominka 3700yBaya (KijbKicTh 0aliB) 3M100yTHX KOMIETEHTHOCTEH (pe3ynpTaTiB
HaBYaHHS)
100-95 Biaminno
94-85 Hyxe nobpe
84-75 Hobpe
74-65 3a10BUILHO
64-60 JlocTaTHBO
Menme 60 HeszanoBinbsHO
€ ne 3apaxosana KP He nonymeno

VY pelitunr 3p00yBavya 10 10 % Bix 3aranbHOro 0OCITy OCBITHBOI MpOrpamu
MOXKYTh OyTH 3apaxoBaHi pe3yJbTaTh HaBYaHHS, OTPUMaH1 y HehopMasibHii OCBITI, 3a
YMOBH MPEICTaBIEHHS 3100yBaueM BIJANOBIJIHUX CepTU(]IKATIB 1 CHIBMAIIHHS a0o
HAOJIMKEHICTIO 3a 3MICTOM JI0 MPOTpPaMHUX PE3yJIbTAaTiB HaBUaHHS, TEpen0adeHnx

POOOUYOIO MPOTPAMOIO AUCITUTIIIHH.

IHUTAHHA JJIAA HIIJCYMKOBOI'O KOHTPOJIIO

1. CyrtHaicts Ta 3MmicT KoHuenii data-driven marketing y cydacHiét mudposiii
€KOHOMIIII.

2. Ponp paHuX SAK CTPATEriyHOTO PECypCy CYdYacCHOTO MEHEIKMEHTY Ta
MapKETHUHTOBOI sUTBHOCTI.

3. KumrouoBi BigminHocTi data-driven miaxoxy Bil TpaAMLIMHUX METO/IB
MapKETUHTOBOTO YITPaBIIHHS.

4. BmnuB uudpoBoi TpaHcopmariii Oi3Hecy Ha TpaHchopmalilo poii
Cy4acHOTO MEHEJKEpa.

5. OcHOBHI Kepesia MapKeTUHroBux Ta Oi3Hec-manux: CRM-cucremu, web-
aHaJIITHUKA Ta COIllajIbHI MEPEXKI.

6. Konnenmis data-driven management sk OCHOBa HPHUHHSTTS PIllIEHb Bij
IHTYILI] 10 aHATITUKH.
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7. Pomp KPI ta dashboard-pimens y cucremi MIATPUMKHA YNPaBIiHCHKUX
pilIEHb.

8. IludpoBa kymbpTypa opranizamii Ta PO3BUTOK AHATITHYHOTO MHUCICHHS
HepcoHany.

9. OcHoBHI Oap’epu BHpoBaKeHHs data-driven miaAXoaiB y isUTHHICTD
YKpaTHCHKUX MiIPUEMCTB.

10. BB MapKeTHHTYy, 3aCHOBAaHOIO Ha JaHUX, Ha 3a0e3leyeHHs
KOHKYPEHTOCIIPOMOKHOCT1 O13HECY.

11. Knacudikaris 6i13Hec-MeTpUK Ta iX posb y cuctemi data-driven management.

12. KPI sk 1HCTpyMEHT OI[IHIOBaHHS €(EeKTUBHOCTI MAapKETUHIOBOi Ta
onepauiiHoil JISIbHOCTI.

13. [lpunnunu gopmyBaHHs pesieBaHTHUX Ta BuMiproBaHux KPI nns 6i3Hec-
IPOLIECIB.

14. Konrerniis unit economics: OIIHIOBaHHA €()EKTUBHOCTI OKPEMOTO KIIi€HTa
a00 TpaH3aKIIii.

15. ExoHoMIYHa 1HTEeprpeTanis Ta METOAMKa po3paxyHKy nokazHukiB ROI Ta
ROMI.

16. [Tokaznuk Baptocti 3amydeHHs kiieHTa (CAC) Ta HOro 3Ha4YeHHS s
MEHEIKMEHTY.

17. Customer Lifetime Value (LTV) sx meTpuka IOBrOCTPOKOBOI I[IHHOCTI
KJIIEHTA.

18. MeTtpuku yrpuManHs (retention rate) Ta BiATOKY (churn rate) y KIi€HTCBHKIM
aHaJITHUIII.

19. B3aemo3B’s130k Mk mMapketuHropumu KPI ta ¢inaHncoBuMH pe3ynbTratamu
M1PUEMCTRA.

20. [lonsaTTss «vanity metrics» (METPUKM MapHOCIABCTBA) Ta PHU3UKH iX
BUKOPHCTAHHS B aHATITHII].

21. TumoBi MOMUJIKKM MEHEKMEHTY TIpu BUKOopucTanHi cuctemu KPI Ta 6i3Hec-

METPHK.
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22. CyTHICTh KJIIEHTCHKOI aHAJITUKH Ta 1l POJIb Y PO3POOIl MMEePCOHATI30BAHUX
cTpaTeriil.

23. Konuenuist Customer Journey: nociaiJOBHICTh €TamiB B3a€EMO/I1i CIIOKHBAaYA 3
OpeHa0M.

24. Tlo6ynosa Customer Journey Map (CIM) st BUSIBJI€HHS TPOOJIEMHHUX TOUOK
B3a€MOJIII.

25. Metonu 300py Ta cucTeMaTH3alii KIIEHTCBKUX JaHUX y LHUPPOBOMY
cepe0OBUIILI.

26. IloBeainkoBa aHaJIITHKA CIIOKMBAYiB Ha OCHOBI aHami3y digital touchpoints.

27. Poib CRM-cucTteM y cermeHTallii KJIi€HTIB Ta aBTOMaTU3allli KoMyHiKaIliu.

28. Anami3z MapKeTMHroBOi BOpOHKM (customer acquisition funnel) Ta
ONTUMI3aIlisi KOHBEPCIH.

29. OuiHIOBaHHA €KOHOMIYHOi IIHHOCTI KiieHTa 4yepe3 iHrterpaimito CLV Ta
retention-MapKeTHHTY.

30. [Tepconamizaiis MapKETUHTOBUX PIIICHh SIK 1HCTPYMEHT IIiJIBUIIICHHS
JIOSUTBHOCTI.

31. OcHOBHI MIAXOAM JO CETMEHTaIlii CIOoXHWBadiB: BiAg jgemorpadii g0
[IOBEIIHKOBUX MOJIEIIEN.

32. Cnenudika data-driven cermenTartii KiieHTIB y uppoBoMy Oi3HECI.

33. Meroauka nposeaeHuss RFM-ananizy (Recency, Frequency, Monetary).

34. 3actocyBaHHA KOTOPTHOIO aHai3y JMJII BUBYEHHS JKUTTEBOIO LIMKIY
KJIII€EHTCHKUX TPYIL.

35. IToka3HUKK JOAJIBHOCTI CHOKHMBA4diB Yy CHUCTEMI YIPABIIHHS KIIEHTCHKUM
JOCBIZIOM.

36. Bukopucranns Al-assisted analytics s TpOrHO3yBaHHS ITOBEIIHKU
CErMEHTIB.

37. CytHicrts digital-ananiTuku Ta i posib y MOHITOPUHTY €(hEeKTHBHOCTI OHJIAIH-
KaHaJiB.

38. OcHoBHI nmoka3Huku web-anamruku: traffic, bounce rate, conversion rate.

39. OmintoBanus edextuBHOCTI KaHaniB SEO ta PPC (koHTeKkCTHOT pexiamu).
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40. AHanmiTMKa COIAJIBHMUX MEpeX Ta email-MapkeTuHry B  CcHCTEMIi
MEHEKMEHTY.

41. Mopemi atpudyuii y digital-MapkeTuHry Ta iX BIUIMB Ha PO3MOALT OIOIKETY.

42. OnTuMizallisi MapKeTMHTOBUX  OFO/DKETIB  HAa  OCHOBI  JaHUX  TIPO
pe3yJbTaTUBHICTh KaMIMaHiH.

43. Apromaruzaniisi  digital-anamituku  3a  gomomoror  cydacHux — BI-
1HCTPYMEHTIB.

44. CyTHICTh EKCIIEPUMEHTAIBHOTO MIAXOAY Ta MEpeBipKH Oi3HEC-TiMoTe3 Yy
MapKEeTHHTY.

45. Merononoria npoBeaeHHs A/B-TecTyBaHHs: B (OpMYyBaHHS TiIOTE3H 10
aHamizy.

46. MeTpuKkHU OL[IHIOBAaHHS PE3yJIbTATUBHOCTI MAPKETHHIOBUX €KCIIEPUMEHTIB.

47. IlonsaTTs cTaTucTUYHOI 3HauymocCTi (statistical significance) B iHTepnperarii
TECTIB.

48. Ontumizanis landing page ta UX/UI pimeHb Ha OCHOBI pPe3ysbTaTiB
TECTYBaHHS.

49. Buxkopuctanus A/B-TecTiB Uil TEpeBIpKH IIIHOBUX CTparTerii (pricing
strategies).

50. Cytnicts mityy”oro iHtenekty (Al) ta iioro ponb y Tpancdopmairii 6i3Hec-
MOJIEJIEN.

51. Konnemnuis Al-assisted analytics: aBTomaTu3allisi aHaii3y BEJIUKHX MAacCHBIB
JaHUX.

52. Hanpsimu Bukopuctands Al B MapKeTHHIY: peKOMEH/1alliiiHi CHCTEMU Ta Yat-
0oTH.

53. ABromaTu3ailisi MapKETHHTOBHX IIPOIIECIB Ta YNPABIIHHA KIIEHTCHKUMHU
KOMYHIKaIisIMU.

54. Ilpornoctruna anainituka (predictive analytics) y mporao3yBaHHi OTIUTY Ta
churn rate.

55. Bukopucranua Generative Al 111 aBTOMaTU30BaHOI'O CTBOPEHHSI KOHTEHTY

Ta TIEpCcoHai3allii.
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56. Prompt engineering ik IHCTpyMEHT onTuMmi3zaiiii pobotu menemxepa 3 1111.

57. ETuuHi acnekTtd BHUKOpHCTaHHS Al Ta 3axuCT NEpPCOHANBHUX JaHUX
CIIOKMBAYIB.

58. MaiibyTHi TEHJICHIIIT  PO3BUTKY Al-driven management  Ta
rineprnepcoHami3anii.

59. CytHnicts dashboard-pimens y Bizyaiizallii MApKeTUHTOBUX IMOKA3HUKIB.

60. Ponp data visualization y 3HUXEHHI KOTHITUBHOTO HaBaHTAKCHHS IpHU
MPUUHATTI PIlLIECHb.

61. [Ipuaunu o0y 0BM edeKTUBHUX aHAMITHYHHX namoopaiB (dashboard
design).

62. Cneuudika executive dashboard nopiBHsIHO 3 onepaniiHUMH Ta TAKTUYHUMHA
HaHeJSIMU.

63. Bukopucranus cydacHux Bl-cuctrem (Looker Studio Ttomo) ans
IHTEPAKTUBHOI aHATITHKU.

64. Data storytelling sk 1HCTpyMEHT KOMYHIKAIlli aHAJTITUYHUX BHCHOBKIB
CTEUKXOJIIEPaM.

65. TurmoBi MOMWJIKM Yy Bi3yamizaimii JaHUX Ta IHTEpIpeTalii Bi3yaJbHHUX

MOJIEJIEH.
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