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Anomauia. Y ctaTtTi NPOBEICHO aHaJ3 KJIACUYHUX METOAIB CErMEHTYBaHHS
pUHKY B yMoBax TpaHcdopmarii Oi3Hec-cepenoBuia. BcTaHoBieHO, M0 MONPHU
CYyTTEBI 3MIHU y crocobax 300py Ta oOpoOKH JaHUX IMPO CHOXKHBAYiB, KIIACHYHI
H1JXO0/I1 IO CETMEHTYBaHHs 30€pIraloTh CBOIO aKTYaJIbHICTh 3aB/ISIKA KOHIIENTYaJIbHII
BU3HAYEHOCTI, YHIBEPCAIBHOCTI Ta NPHUIATHOCTI 1O CTPATETIYHOTO IUTAHYBAaHHS,
ocobnmuBo Ha B2B-punkax. Y po0oTi y3arajibHEHO Ta CHCTEMAaTHU30BaHO OCHOBHI
Ipylid  METOJIB CErMEHTYBaHHS, 30KpeMa TpaJMLiiiHI €BPUCTUYHI MIAXOAU

(reorpadiune, nemorpadivne, rncuxorpadiyHe, MOBEIIHKOBE Ta CETMEHTYBaHHS 3a
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BUTOJIaMH), AHANITUYHI CTATUCTUYHI MeToau (KJIACTEpHHWM aHaii3, anpiopHe
CEerMEHTYBaHHs, conjoint-aHami3, KOMIIOHEHTHUW aHalli3, KaprorpadyBaHHS
CIPHUIHSATTS), a TAKOXK CydacHI po3IIMpeHHs kiacuunux niaxoais (ABM, ICP, JTBD,
RFM-anani3, reoaemorpadiuni mogeni). [oBemeHo, Mo TpagulliiHI METOIU
CEerMEHTYBaHHS 3a0e3MeuyloTh IMPOCTOTY 3aCTOCYBaHHS Ta IHTEpHperauli, MpoTe
XapaKTEPU3yIOThCS BHCOKHUM PIBHEM E€BPUCTUYHOCTI Ta Cy0 €KTHBHOCTI. BomHowac
aHAIITUYHI METOJU JI03BOJISIOTH BUSIBISITH MPUXOBAHI 3aKOHOMIPHOCTI Y BEJIMKHX
MacuBax JaHuX 1 QopMmyBaTH OULIbII OO’€KTHBHI CETMEHTH, OJHAK MOTPEOYIOTh
CKJIaJIHOTO MaTeMaTUYHOIO anapary Ta sKICHUX JaHux. OcoOnMBYy yBary NpualIEHO
1HTerpauii KJIaCMYHMUX MiIXO/1B 13 CYYaCHUMHU KOHIIEMIISIMU, 30KpEMa B3a€MO3B’SI3KY
JTBD, ICP Ta ABM sik nocnioBHUX eTamniB popMyBaHHS €(heKTUBHOI CErMEHTAIIHOT
crparerii. OOIpyHTOBaHO, IO CY4YaCHMM pO3BUTOK MApKETUHIY Iependadae
KOMOIHYBaHHSI €BPUCTUYHUX 1 AHANITUYHUX MIAXOJIB, IO JIO3BOJISIE MM1ABUIIUTH
TOYHICTh TapreTyBaHHA Ta e(EKTUBHICTh MAPKETUHIOBUX pilieHb. [IpakTuyne
3HAUEHHS OTPUMAHUX PE3yJIbTaTIB MOJArae y GopMyBaHHI LIUIICHOTO YSBJIEHHS MPO
IHCTPYMEHTAp1id CErMEHTYBaHHS PUHKY Ta MOXJIMBOCTI KMOro ajganTaunli 10 YMOB
mudpoBoi  exoHOMIkH. IlepcriekTUBM MONANBIIMX  JOCHIKCHb IIOB’s3aHI 3
IHTErpali€l0 METOAIB CErMEHTYBAaHHA 3 TEXHOJOTISIMH IITYYHOIO IHTEJEKTY Ta
areHTHUMU CUCTEMaMU IPUUHATTS PIlLICHb.

KirouoBi cjioBa: cerMeHTyBaHHS PUHKY, MapKETHUHI, MOBEAIHKAa CIIOKHUBAyiB,

kinactepuuit anani3, JTBD, ABM, ICP, RFM-anani3, uugpoBuit MapKeTHHT.
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Abstract. The article analyses classical market segmentation methods in the
context of the transformation of the business environment. It is established that despite
significant changes in the methods of collecting and processing consumer data,
classical segmentation approaches retain their relevance due to their conceptual clarity,
universality, and suitability for strategic planning, especially in B2B markets. The
paper summarizes and systematizes the main groups of segmentation methods, in
particular traditional heuristic approaches (geographic, demographic, psychographic,
behavioural, and segmentation by benefits), analytical statistical methods (cluster
analysis, a priori segmentation, conjoint analysis, component analysis, perception
mapping), as well as modern extensions of classical approaches (ABM, ICP, JTBD,
RFM analysis, geodemographic models). It is proven that traditional segmentation
methods provide ease of application and interpretation, but are characterized by a high
level of heuristics and subjectivity. At the same time, analytical methods allow to
reveal hidden patterns in large data sets and to form more objective segments, however,
they require complex mathematical apparatus and qualitative data. Particular attention
1s paid to the integration of classical approaches with modern concepts, in particular
the relationship between JTBD, ICP and ABM as sequential stages of forming an
effective segmentation strategy. It is substantiated that the modern development of
marketing involves a combination of heuristic and analytical approaches, which allows
to increase the accuracy of targeting and the effectiveness of marketing decisions. The
practical significance of the results obtained lies in the formation of a holistic view of
the market segmentation tools and the possibility of its adaptation to the conditions of
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the digital economy. Prospects for further research are related to the integration of
segmentation methods with artificial intelligence technologies and agent decision-
making systems.

Keywords: market segmentation, marketing, consumer behaviour, cluster analysis,

JTBD, ABM, ICP, RFM analysis, digital marketing.

IlocranoBka mpodJjieMHM B 3arajbHOMY BHMIJIAAI Ta ii 3B'A30K 3
BaXXKJIMBUMH HAYKOBHUMH  4YHd  NPAKTHYHUMM  3aBJaHHsAAMH.  PuHKOBE
CEerMEHTYBAaHHS 3aJMIIAETHCS OJHHUM 13 KIIOYOBHX IHCTPYMEHTIB MApPKETHHIY 3
MoMeHTy Horo dopmanizaiii Yennemiom Cmitom (Wendell Smith) y 1956 pomi [1].
Boanouac pagukanbhaa Tpancdopmaiiis mudpoBoro cepeioBUIla, CTPIMKE 3pOCTaHHS
00CAriB JaHUX IIOJI0 CIIOKUBAYIB Ta MOAAIBIIE BIPOBAKEHHS TEXHOIOTH IITYyYHOTO
IHTENEKTy  KapJWHaJbHO  3MIHIOIOTH  apCeHall  JOCTYIHUX  IHCTPYMEHTIB
cerMeHTyBaHHs. ToranbHa mudposizailis 613Hecy, IepeHECEHHs 0araThoxX cdep KUTTS
criokuBaua B 1udpose cepenonuie [14], [15] 13 MOXKIUBICTIO BIJICTEKYBaTH HOTO
aKTUBHICTh Ta 30MpAaTH CTATUCTUKY MO0 HOTO JKMBOi MOBEIIHKH B IU(DPOBOMY
CEpellOBUIIl — KIIOYOBUM YHWHOM 3MIHWIO MOXJIMBOCTI IOAO JOCHIJPKEHHS Ta
iHTepIpeTanii Mojenel 3a10BoJIeHHS! TOTPed Ta MOTHBIB MOTEHLIMHOTO MOKYMIIS 0e3
HEOOX1JTHOCTI BUKOPUCTaHHS JOPOTOTO0 Ta PO3TATHYTOIO Y 4Yacl MeEXaHI3My
MapKETUHIOBUX JOCHIPKEHb. BIINOBIJHUM YWUHOM 3MIHWIHCH 1 I1HCTPYMEHTH
JOCIIJKEHHS CTPYKTYPH PUHKY.

AHani3 ocraHHix gochaimkenb, 1 myOgaikamii. Kiacuuni metoam
CEerMEHTYBaHHS PUHKY JIeTajdbHO onucaHi B podotax Kornepa ta Apmcrponra (Kotler
& Armstrong) [6], JlTamGena (Lambin) [7], EBanca Ta bepmana (Evans & Berman) [8].
VY. Cwmit (Smith, 1956) y cBoiit dynnamentanpHii npami «Product Differentiation and
Market Segmentation as Alternative Marketing Strategies» 3akiaB TeOpeTHYHI
nigBamman xourenuii [1]. Misuime Y. Bing i P. Kapgoszo (Wind & Cardozo, 1974)
3anponoHyBaiv IBoeTanHy mojaenb B2B-cermentyBanns [9], a T. bonoma 1 b. [llamipo
(Bonoma & Shapiro, 1984) po3sunymu «Bkiageny» (nested) iepapxiuny momens [10].
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MeTomo0Ti4HO, TMHUTAHHS CETMEHTYBAaHHS SK CKJIaJ0Ba METOJIOJIOTIT MapKEeTHHTY
odpopmiieHe y podotax @. Kornepa. 3HauHuil BKJIaJ B METO/IOJIOTII0 CErMEHTYBaHHS
BHecsm Taki BueHi, sk J1. Jle#t, P. Becami, C. /11606, JI. CiMkin Ta iH. Cepe/ BITYN3HIHUX
BUeHUX MOxHa BuauTH npari O. 303ynboBa, T.M Ilurankosoi Ta iH.

Bupisnennss HeBupilmeHux 4acTuH npodJjemu. He3Baxaroum Ha aKkTUBHHIA
PO3BUTOK HAyKOBUX JIOCHI/DKEHb MO KOXHOMY 3 HAmpsMiB, BHUSBICHO HH3KY
HEBUpIIIEHUX TmpobsieM, 30kpema: 1) BiACyTHICT y3araJlbHEHOTO OIJISAY Ta
CHUCTEMAaTHU30BaHOI Kiacu(ikamii ICHyIOUMX METOJIB CETMEHTYBaHHS pPHUHKY,
BUCBITJICHHS iX mepeBar Ta 0OMeXeHb, a TAKOK PEeKOMEHAIlIN 70 3aCTOCyBaHHS. 2)
OOMerxeHa MopiBHSIbHA aHANIITUKA. TakuM YMHOM, CTATTsI CIIPSMOBaHA Ha MO0JIaHHS
3a3HAYCHUX MPOTAJIUH NUIAXOM aHali3y Ta y3arajibHEHHS JOCBIAY BHKOPUCTAHHS
KJIACUYHOTO Ta HU(PPOBOro IHCTPYMEHTAPII0 CETMEHTYBAHHSI.

@®opMyBaHHSI MeTH CTATTi (IIOCTAHOBKa 3aBJaHHsA). MeTow CTaTTl €
3MIMCHEHHS 3aTaJIbHOTO OISy KIIACHYHUX Ta HOBUX METO/IIB CETMEHTAIll1, 3BayKaroun
Ha 3MIHU B PUHKOBOMY CEpEJIOBHIII Ta OCOOJMBOCTI BeJieHHS Oi3Hecy B IU(MPOBY
€rnoxXy, HaJJaHHS CTUCIIOl XapaKTEPUCTUKU KOXKHOTO METOJy Ta BU3HAYCHHS CUTYyaIlll
iX BUKOPUCTaHHSI.

Buxkiaa ocHOBHOro marepiajy JOCHiIxkeHHs. AHAII3 JITEPATYyPHUX JIKEPE
J03BOJIMB ~ OTPUMATH  HABENICHI HIDKYE Ppe3yJbTaTh  JOCHIKEHb  METOJIIB
CEerMEHTYBAaHHS PUHKY.

Knacrnuni MeToau cermMeHTyBaHHS CPOPMYBATUCS MPOTATOM JIPYTO1 MMOJOBHHH
XX — moyatky XXI cT. 1 0a3yrOTbCsl Ha TEOPETUYHHUX KOHIEIIISAX MapKETHUHTY,
CTaTUCTUYHOMY aHaJli31 Ta NMEPBUHHUX AOCIIPKEHHSIX pUHKY. BoHM mpaitoBanu 3
TaHUMH O(IJIAMHOBUX MapKETHMHTOBHMX JOCIIDKEHb 1 mepembadanyd 3acTOCYBaHHS
OaraToMipHUX CTaTUCTUYHUX MeTomiB. [lompu posBuToxk mmdposux 1 III-
IHCTPYMEHTIB, Il METOJU HE BTPATUJIM aKTyaJbHOCTI 3aBJISIKM CBOIM KOHUENTYaJIbHIM
YITKOCTI, BITHOCHO HHM3bKHMM BHUMOTaM J0 OOYMCIIOBAIHHUX PECYpCiB Ta HIMPOKIH

npuaaTHOCTI Ajid B2B-puHKIB 1 cTpaTeriuHoro riaHyBaHHS.
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Knacuuni metonu moputsitoTees Ha ABiI miarpynu: (A) mpaouyiini memoou

ceemenmy6aHus 3a coliogeMorpaiuHuMu, reorpa@lyHUMU, NCUXOrpadiuyHUMHU Ta

noBeAiHkoBUMu o3Hakamu; (B) awanimuuyni memoou, sKi BUHUKIM B paMKax

TPaJMIIIHOT MApPKETUHIOBOI HAyKW Ta CTAaTHUCTHKH, ajieé BUPI3HAIOTHCS OLIbII

CKJIaJIHUM MaTEMaTUYHUM anapaTtom (puc.l).
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Pucynox 1 — Knacudikanist KITaCHUHUX METOJIIB CETMEHTYBAHHS PUHKY

(Iicepeno: aemopcoka po3podxa)

https://a-economics.com.ua/index.php/home/about

YBech KOHTEHT JIilleH30BaHO 3a ymoBamu Creative Commons BY 4.0 International license

ISSN 3041-2129



AKTYAJIbHI MATAHHSA
'/ ’ EKOHOMIYHUX HAYK

Tpaouyiitni memoou cecmeHmy68anHsa: CROHCUGHUIL PUHOK

TpanuuiiiHi METOAM CErMEHTYBaHHS PUHKY IPYHTYIOTbCS Ha 3aCTOCYBaHHI
omrcoBoro (reorpadis, nemMorpadis), TOBEAIHKOBOTO, ICUXOrpadigHOTO MiAXOIIB. 11i
MeToau, Ae-hakTo, BUKOPUCTOBYIOTh €BPUCTHYHHUHN MiAX1a 10 (GOpMyBaHHS CITKH
CErMEHTYBAaHHS PUHKY, III0 pOOUTH 1X 3aCTOCYBAHHS 3 OAHOT0 OOKY MPOCTUM, 3 1HIIIOTO
OOKy Bejie 0 30UIBIICHHS Cy0’€KTUBHOI CKJIQJ0BOi, 10 HETAaTUBHO CKACYETHCS Ha
TOYHOCTI TapreTyBaHHS.

Teozpagiune cezmenmyeanns. YIoro 3MicT HONATae B HACTYITHOMY: MO PUHKY
3a reorpadlYHUMH OJIMHMIIIMU — KpaiHamMHu, PErioOHaMu, MICTaMH, KIIMaTHYHHUMU
30HaMHM, UIUIbHICTIO HaceneHHs. lle Haiicrapmmii 1 HalmpocTimuii  BUA
CEerMEHTYBaHHS, IO BiOOpa)Kae MPUHIMUI «Pi3HI MICIS — Pi3HI TOTPEON», SKEe
IPOBOJUTHCSA 3a Takow Impoienypor: (1) Bu3HayeHHS reorpadiyHUX OJIMHHUILD
anami3zy; (2) 36ip gemorpadiuyHOi Ta PUHKOBOI CTaTHCTHUKH; (3) OImiHKa 00CsTY Ta
npruBaGIMBOCTI KOXKHOT OMHKII; (4) Binbip HiTbOBHX Teorpadiunmux oauHMIp. Moro
nepeBaru: JIETKICTh 300py JaHux (odiiiiiHa CTaTUCTUKA, IEPENUC), 3p03YMUIICTh IS
omnepauiifHOi KOMaHAW, NPUAATHICTb JUIsl JIOKAJIbHOTO MAapKETHUHIy. [CcHyroul
OOMEXEHHS: ITHOPYE BIIMIHHOCTI B moTpebax 1 CTaBJICHHSAX YCEpeIuHl OJHIET
reorpadiuyHoOi OJMHMII; B €OXY OHJIAMH-TOPTIBII Ta MI00ATbHUX OPEH/IIB CTa€ MEHII
BU3HAYAJILHUM KpUTEpieM. B SKOCTI MPaKTUYHOTO MPUKIIATy MOKHA HABECTH MEPEKY
perioHaJbHUX CYNEPMapKeTiB, SKa CErMEHTYE PHUHOK 3a aJMIHICTpAaTUBHUMU
oOnacTaMu: ISl KOKHOI 3 00JiacTell pi3HUTHCS aCOPTHMEHT, I[IHOBUU pIiBEHb Ta
IPOMO-aKTUBHOCTI.

Jlemoepagiune (coyiodemozpadiune) ceemenmysanns. Moro CyTHiCTb: momin
CIOKMBAYiB 32 BUMIPIOBAHHUMH COIl1aJbHO-IEMOTpapiUHUMH XapaKTEPUCTHKAMU —
BIK, CTaTh, CIMCMHHMI CTaH, KUJIBKICTh YJICHIB JOMOTOCIIOJApPCTBA, PIBEHb JOXOIB,
OCBiTa, piJ 3aHATh, MokomiHHA (6e6i-Oymepu, X, Y, Z, Alpha). IIpoBoautbcs 3a
npouenyporo: (1) BU3Ha4YCHHs pelleBaHTHUX 3MIHHUX; (2) 30ip naHux (ONMHUTYBaHHS,
nepenuc, CRM); (3) kimactepusaiiss abo tabiuuna cerperaitis; (4) npoduiroBaHHS
cerMeHTiB. Mae Taki mnepeBaru sk OO'€KTHBHICTh (JaHI BUMIPIOBAHI), JIETKICTb
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I[IJTLOBOTO OXOIICHHS Yepe3 MeliakaHaiu (Bik = BUOip miaaTdhopMu), IIUPOKUA MaCHB
nocTynHux naHux. [Ipore € 1 oOMeKeHHs: MiaXiJ He BPaxoBYeE, 110 JIBa CIIOXKHUBaYl 3
OJIHaKOBUM jemorpadiyHuM MpodiieM MOXKYTh MaTH MPHUHIIMIIOBO Pi3HI MOTpedH,
TaKOXX Ha ChOTOJHI BII0OYBA€THCS 3pocTaroda qudepeHiriaiis BcepearuHi BIKOBUX I'PYIL.
[ligxig MOXXKHA NPOUTIOCTPYBAaTH TAaKUM YHMHOM: OAaHK CETMEHTY€ KJIEHTIB Ha
«ctyneHTiBy (18-24 p.), «momoamx daxiBiiBy (25-34 p.), «3plaux 13 CEperHIM
noxonom» (35-54 p.) Ta «mnepeAneHCiOHepiB/TIeHCIOHepiB» (55+), MPOMOHYIOYHU
audepeHiioBati MPOAYKTH.

Icuxoepadiune ceemenmyeanns. Voro CyTHiCTb TONATa€ B HACTYINHOMY:
BIJI0YBA€ETHCS MOJLT CIIOXKUBAYIB 32 MICUXOJOTTYHUMH XapaKTEPUCTUKAMH — I[IHHOCTI,
intepecu, ayMu (AIO: Activities, Interests, Opinions), CTHIb KUTTS, OCOOHUCTICTB,
Ipu IIbOMY BHUKOPHUCTOBYEThCS KiIacu4Ha cucTema IiiHHocted — VALS (Values,
Attitudes, and Lifestyles), po3pobnena SRI International y 1978 p. Iloeramno
npoleaypa BUMISIAa€ HACTymHUM 4uHOM: (1) po3poOneHHss abo ajmamraris
ncuxorpadiyHoro onutyBaibHUKA (3a3Buuail 30—80 mutanb); (2) 30ip MEPBUHHUX
nanux; (3) daxkTopHuil aHamiz 1 Kjmactepusailis; (4) iHTepHpeTalis Ta BU3HAYCHHS
cermeHTiB. [lepeBaru: O6uIbIIa TIMOWHA PO3YMIHHS MOTHBIB CIIO)KMBA41B TTOPIBHSHO 3
aemorpadiuauM Ta reorpadiyHUM CETMEHTYBAHHAM; 3B'SI30K 13 TOBEIIHKOIO y T.4. Y
comanbHuX Mepexax. [limxig mae cBoi 0OMEXKEHHS: BUCOKA BAapTICTh NMEPBUHHOIO
JTOCHIDKeHHS; CYO'€KTUBHICTh BIJANOBIJEH; CKIAIHICTh OIEpalioHamizami B
MediamiaHyBaHHI. B KOCTI mpuKiagy MOKHAa HABECTH HACTyMHE: BHUPOOHUK
CIIOPTUBHOT'O OJSTY BU3HA4ae cerMeHTH «performance athlete» (opieHToBaHuii Ha
pesyanbrar), «fitness enthusiasty (310poBuil crocid kUTTs) Ta «casual sporty» (Mona
noHan  (QYHKIIOHAIBHICTE). [logedinkoge  ceemenmyeanus.  CerMEHTYBaHHS
BiIOYBAa€ThCS 3TiAHO OCOOJMBOCTEM TMOBEMIHKH, TOOTO MPOBOJIUTHCS IO
CIIO’KMBAYIB 33 XapaKTepOM B3a€MO/III 3 MPOJAYKTOM a00 OpEHIOM: 4acTOTa IMOKYIIKH,
o0CAr TOKYTKH, MPUBOJU JIJISl MOKYIKH, CTATyC JIOSUIBHOCTI, PiBE€Hb 3aTy4€HOCTI,
NOIIYKOBI BUroau. ETanu mnpoBeneHHs cerMeHTyBaHHsS HacTynHi: (1) anami3
Tpan3akuiitnux aanux (CRM, nosnbhicts, POS); (2) BHOKpeMIIEHHS KIOUYOBHUX
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MOBEAIHKOBUX 3MIHHUX; (3) Ki1acTepu3ailisi a00 CKOPUHTOBA (PEUTHHIOBa) cerperaitisi.
[lepeBaramu Takoro miaxoay € 6e3mocepe/iHii 3B'130K 13 KYIIBEJIbHOIO MOBEIIHKOIO,
SAKUW MOXKHA BUKOPHUCTATH 1Jisi (hopMyBaHHS mporpam JIosmbHOCTI. OOMEKEeHHIMU
X0y € PEeTPOCIEKTUBHUN XapakTep AaHUX, a TaKoX Te, L0 pe3yJbTaT (ikcye
PI3HULIIO B MOBEAIHIII, aJie HE MOSICHIOE 11 IPUYMHU. B sSIKOCT1 npuKiaay noBeIIHKOBOI
CerMeHTaIlli MOKHa HAaBECTH TaKe: aBlaKOMIAHIs CErMEHTYE MacaXMpiB Ha «4acTi
O13HEeC-MaHJPIBHUKNY», «CE30HHI TYPUCTH», «BIAMYCKHUKU 3 CIM'€IO» Ta «PIAKICHI
OJIHOPA30B1 MOKYIILII.

Ceecmenmysannsa 3a eucooamu (Benefits Segmentation). Ile wMeron,
3anpoBakeHuit Paccenom Xeitni (Russell Haley, 1968), o 6a3yerbcest Ha rpynyBaHHi
CIOKMBAYiB 3a OYIKYBaHMMH BUTOJIaMU BiJ TPOAYKTYy. Po3pi3HEHHs CrOXuBayiB
B110yBa€ThCS HA OCHOBI BIJIMIOBI/II HA MUTAHHS: «SIKy TpoOieMy BUPIIITY€E TPOIYKT ISl
KOXXHOTO cerMeHTa?» Hampukinaa, Ha pWHKY 3yOHHMX MAacT MOXHA BUAUIMTH Taki
CErMEHTH 3a IIYKaHOIO BUTOJIOI0: «BIIOLTIOBAHHSY, «3aXHUCT BiJl KapieCy», «CBIKICTh

TUXAHHS, «IPUPOJHUM / OPraHIuHUN CKIIAT.

Tpaouuiiitni memoou cezcmeHmyeanHs: NPOMUCTOBUIL PUHOK

Jlnst mpomuciioBoro (B2B) punky npotsirom TpuBaioro yacy 0yiao po3po0sieHO
HU3KY wMojeneil. HaliOunbine po3MnOBCIO/KEHHS 3HAWIUIA KJIAaCHYHA 1€epapxidHa
(nested) momens T. bonoma 1 b. amipo (1983) [10], sika mepenbayae moeranHe
THI3/I0B€ CETMEHTYBAHHSI 1 BKJIFOUA€ NIOCIIIJOBHUI aHaI3 'SITH PIBHIB CETMEHTYBAaHHSI
BiJl 3arajbHOrO 10 OLIBII 1HAMBIAyadizoBaHoro: (1) memorpadis (ramysb, po3Mip,
reorpadis); (2) omepalliiftHi 3MiHHI (TE€XHOJIOTIs, IHTEHCUBHICTh BUKOpUCTaHH:); (3)
OiIX0oaW 0 3akymBiai  (IeHTpajizoBaHa/IeleHTpalli30BaHa, BigHOCHHH); (4)
CUTyaIlliHl YUHHUKU (TEPMIHOBICTh, pPO3MIp 3aMOBJIeHH:); (5) OCOOHUCTICHI

XapaKTEePUCTUKU NOKYMIIS (JIOSUIBHICTh, CTABJICHHS /10 PU3HUKY).

CyuacHni po3wiupenna mpaouyiitHux mMemooié cecmeHmy6anHs puHKy
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3a ocTaHHI KUTBKOX JECSATKIB POKIB OYyJIO PO3MIMPEHO «KIACHYHI» CIIOCOOH
CerMEHTYBaHH pPHHKY: account-based segmentation (ABM), cermeHtyBaHHs 3a
«ineansauM mipodineM kiientay (ICP) ta job-to-be-done (JTBD) (pucynok 2). Koxxen

3 IUX CHOCOOIB peami3dye 3akiaJeHUid B HBOTO MiAXiA 10 (OpMYyBaHHS IIJILOBOT

ayJUTOPil BIUIUBY.

Q

AKTYAJIbHI MATAHHSA
EKOHOMIYHUX HAYK
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Pucynox 2 — CyyacHi X0y 10 CErMEHTYBaHHSI PUHKY

Jlorika ABM (Account-Based Marketing) nepenbadae i1HIUBITyaTi30BaHy
poboty 13 cnoxkuBaduem [17]. Ha BinMiHy BIJ KJIaCHMYHOI CerMeHTallii, sika Oymye
LIMPOKI KaTeropii 1 «cTpuisie» 1mo HUX macoBo, ABM nporoHye HacTynHe: Clo4aTKy
BHU3HAYAIOTh KOHKPETHUN CIUCOK KOMITaHIM-1IUJIEH, a BXKE MOTIM MiJl KOXHY 3 HUX
Oyyr0Th IEPCOHANII30BaHy KOMYHiKaIlito. Takuil miaxia cnoyaTky HapoauBcs y B2B-
npojaxax, 1€ OJHAa Yrojla MOXE KOIITYBaTH MUIBHOHHM, 1 TOMY €KOHOMIYHO
BUIIPABJIAHUM € TOUYKOBHI MapKETHHT 3aMICTh IIMPOKOIro oxoruieHHs. KitouoBa iaes

MiIXOAy — CHHXPOHI3alis poOOTH BIIAUIIB MPOAAXIB 1 MapKETHHTY HAaBKOJIO
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CHUIBHOTO CIHCKY akayHTiB. B mMexax migxomy po0OoTa i3 CErMEHTaMHU MOXKeE
OynyBatuch 31 TphoMa piBHsAMH: 1) Strategic (oO0un-0o-oonoco) — TOBHA
nepcoHaTi3alisl i KiJbKa TON-aKayHTiB, JI¢ MOXJMBa yroga Ha $1M+; 2) Scale
(00un-00-Kinbkox) — Kiactepu 3 5—20 CXOKUX KOMIIaHIN 31 CIIJIBHUM Mece/KeM; 3)
Programmatic (ooun-0o-6acamvox) — aBTOMAaTHW30BaHUIl, ajlé CErMEHTOBAHWM 3a
npodisieM mianpueMcTBa.

ICP (Ideal Customer Profile) — e He nmepcona nmokymis (buyer persona), a
MOPTPET Muny KOMNAHii, IKa OTPUMYE MaKCUMAJIbHY IIHHICTh BiJ MPOIYKTY 1 poOoTa
13 SIKOIO KOHBEPTYEThCS y MpUOYTOK 3 HaliMeHmuMu Butpatamu. ICP Oyayerbcsa Ha
OCHOBI aHaI13y HAassBHUX HAMYCIIIIHIIIUX KJI1E€HTIB — TUX, XTO MOBEPTAETHCSI, IUIATUTD
OlnbIlle, Ma€ HU3bKUHN BIJCOTOK BIATOKY 1 mpuBoauTh pedepamin [18]. Leh miaxina
BUKOPUCTOBYE PETPOCHEKTUBHUI aHami3, a He Oyaye rimore3u. 3B'si30k 3 ABM
npsmuii: [CP Bu3Hauae kpumepii 1 CHUCKY LUIbOBUX AaKayHTIB, $IKlI IOTIM
BukopuctoBye ABM. be3 uitkoro ICP ABM mnepeTBopro€eThCsl Ha JOBUIBHHM CITUCOK
KOMIaHiH.

HaiinikaBiluuM Ta HalakTyaJIbHIIIUM 3 €BPUCTUYHUX METOJIB CErMEHTYBAaHHS
— € CerMEeHTYBaHHsI Ha ocHOBI niaxony JTBD (Jobs-to-be-Done). Teopist po3poOiieHa
npodecopom TapBapacbkoi mkonu 6i3necy Kieittonom Kpicrencenom (Clayton
Christensen) 1 6a3yeTbcst Ha OgHOMY 1HCAWTI [16]: MOaUM «HAWMAIOTB» MPOAYKT IS
BUKOHAHHS TEBHOTO 3aBJaHHS y CBOEMY JKHTTI, a HE KyMyIOThb HOTO 4epe3 CBOi
nemorpadivHi XapaKTEPUCTUKU. 3HAMEHUTHI MPUKIIA]] — MOJIOYHUN KOKTCUITh, STKAH
KyIyBaJIM BPaHIIi IO I0p031 Ha poOOTY HE SIK JECEPT, a SIK «3aMIHHUK HYTHOT JIOPOTH»
Ha poOOTy 1 € CUTHUM. B Mexax miaxoay BUPI3HSIOTH TPU THUIM 3aBAaHb, AKI Mae
BUKOHATU MPOAYKT: 1) dyHKUioHanbHE (functional) — 3pOOUTH KOHKPETHY IitO
(«rmoTpiOHO 30epiraTu TOKYMEHTH B XMapi»); 2) emolliiine (emotional) — BigayTH cede
NEBHUM YHMHOM («XO4y TOYYyBaTHCh OpraHizoBaHuM»); 3) cowianbHe (social) —
BUJISIIATA TIEBHUM YMHOM TIEpel IHIMUMU («xouy, o0 KOoMaHja O0admiia MEHE SK
e(eKTUBHOTO MEHEKEepay). B Mexkax miaxoay KIF0UOBOKO KOHIEMIIIETO, IO TOSCHIOE
MOBEIIHKY TOKYIILIB, € KOHIEMNI[isl Tpurepis-nepemMukadis (switch triggers): moanna
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NEPEMHUKAETHCA Ha HOBUW MPOIYKT, KOJIM CyMapHEe «IIPUTITHEHHS) HOBOTO PIIICHHS 1
«BIAIITOBXYBaHHS» B1Jl CTAPOT0O MEPEBUILYIOThH 1HEPIIIIO Ta TPUBOTY Bifg 3MiH. JTBD-
JOCIIKEHHS (TTTMOMHHI 1HTEPB'T0 3 HEI[OIaBHIMU MOKYIIISIMU ) KapTOorpadyroTh came
[l CHJIH.

CerMeHTyBaHHA 3 BUKOPUCTaHHSM KOHLIEIIII1 JTBD [IPUHIIUIIOBO
BiJIpI3HAETHCS B KiacuuHoi cermenTartii. JTBD irnopye «XTo KynuB» 1 hOKYCY€eThCS
HAa «4OMYy KYyNHMB 1 IIO XOTIB 3MIHUTH Yy CBOEMY XUTTI». Lle n03Bosisie 3HalTH
HECTIO/TIBAaHO TIMPOKUA PHUHOK, OCKITbKA KOHKYPEHTH MOXYTh BHSIBUTUCH 30BCIM HE
TaM, Jie CIoYaTKy nependavyaiocs.

Yei Tpu migxonu mpamoioTh pazoM. JTBD ngae posyminHsg rimOMHHOI
moTtwuBaiiii, motiMm ICP nepekinamae i B onepartiitnuii npodiias TunoBoi kommnanii i ABM
BUKOPHUCTOBYE 11eH MPOQ1Ib AJI1 TOUKOBOTO TAPTreTUHTY KOHKPETHUX akayHTiB. Lle He
albTEPHATUBH, A MOCIIJIOBHI IIApU OJHOTO MPOIIECY.

HaBenenuii onuc cyTi Ta cmoco0y 3aCTOCYBaHHS HaBEJICHUX BHIIE METOIB Ja€
MOMJIMBICTh KOHCTATyBaTH, 110 BUCOKa MPO30PICTh IIUX METOIIB KOMIICHCYETHCS
OJTHUM KJIFOYOBHM HEJOJIIKOM — €BPUCTUYHICTIO, KA HECE B COO1 3HAUHMI €JIEMEHT
Ccy0’€KTUBI3MY y BU3HAYCHI PUHKOBUX CETMEHTIB.

AHnanimuyuni memoou K1acuuHoi WiKo1u ce2MeHmy6ants PUHKy

Jlist oTpUMaHHS PUHKOBUX CErMEHTIB MOXYTh OyTH BUKOPHUCTaHI YOTUPH
OCHOBHI TUIIM METOJIB, 10 0a3ylOThCsl HA OAaraTOMIpHUX CTATUCTUYHMX METOJax, a
came: TpaaWIliiHI MeToau: ampiopHi (a priori) Ta kimactepHi (cluster based), Ta HOBI
meromu: rHydkoro (flexible) ta kxommoneHTHOro (componential) cermMeHTyBaHHS
(meranbHUI onuc MeToAIB B [13]).

Knacmepnuii ananiz (Cluster Analysis) € CTATUCTUYHHM METOJOM TPYITyBaHHS
00'ekTiB (CMOXKMBAYiB) y KJIacTepd Ha OCHOBI MOAIOHOCTI iX mepeBar abo ix
XapaKTepUCTHK 3a MEBHUM HabopoMm o3HaK. BiH € craTucTHUHUM MeToAOM 0e3
BUOIPOK, 110 HABYaOTh. AJTOPUTMH, IO BUKOPHUCTOBYIOTHCS B MeXaX METOAY:
lepapxiyna  kmacrepusaiis, K-Means, K-Medoids, ¥ DBSCAN.  Moxe
BUKOPHCTOBYBATHCH SIK aHATITHUHE MIAIPyHTS Ui Outbin ckiagaux [II-meronis. B
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MeXKax METONy MependadaeThCsi BUKOPHUCTAHHS Takoi mpoueaypu: (1) BU3HAUCHHS
3MIHHMX Ta craHjgaptuzanis;, (2) BuOip wmerpuku Biacrtani (EBkiijona,
ManxerTeHcbka, Maxanano6ica); (3) BuOip anroputMmy Kiactepusaiii; (4)
BU3HAYEHHS ONTUMaJIbHOT KUIBKOCTI KJIacTepiB (METOA «JIIKTsS», cuiyer); (5)
iHTepnperauis. MeTroq Mae CBOI lepeBary rnepeBaru: BiH MalTaboBaHUN Ta JO3BOJISIE
BUSBJIITH TIPUPOJIHI TPYNH Y TaHUX O€3 MomNepeHix rimore3. BiamosinHo, et Meron
CEeTMEHTYBaHHS PUHKY, MEPEIyCiM, 3aCTOCOBYETHCS KOJM Y MapKETOJIOTiB HeMae
NONEPEIHBOT0 YSABIECHHS 1100 PI3HULI B 0a3UCl CETMEHTYBaHHS pUHKY a00, IPOCTIILIE
KOKy4H, HEMAE YITKOI ySIBU 1010 TPUYMH (MOTHUBIB) TIOALTY PUHKY Ha CErMEHTH. AJjie
€ 1 OOMEXKEHHSI: pe3yJbTaT 3aJIeKUTh B1Jl BUOOPY TOCIITHUKOM KUIBKOCTI KJIacTepiB,
YYTIUBICTH /IO BUKU/IIB.

Jpyrum MeTozIoM € anpiopHe (a priori) ceemenmysanus. BiH 3acTOCOBY€ThCH,
KOJIM MO’KHA BUCYHYTH MPABAONOAIOHY TIMOTE3y MO0 CITKH CETMEHTYBAaHHS PUHKY.
Ile meTo, 1110 103BOJIsIE IEPEN0AYNTH, 10 IKOTO CErMEHTA HAJICKUTh HOBUH CITOXKHBAY
Ha OCHOB1 HOTO CIOCTEPEKYBaHMX XapakTepucTuk. lleli meron Oa3yeTbcs Ha
CTaTUCTUYHMX METOJax 3 BHOIpKamMu, M0 HaBYalOTh. B MeXax METOdy
BUKOPHCTOBYIOTh  JUCKPUMIHAHTHUH  aHajii3 Ta  JIOTICTUYHY  perpeciro.
Huckpuminantauii anaii3 ((Linear Discriminant Analysis, LDA)) BUKOpuCTOBy€eThCS
JUIS. PO3IOJIITY CIIOKMBAYIB JIO 3a37aJieTiib BU3HAYCHUX CETMEHTIB, a JIOTICTUYHA
perpecist — st 6iHapHOT a00 MyJIBTHKIAcOBOiI Kiacudikaii. [1ig yac 3actocyBaHHs
JUCKPUMIHAHTHOTO aHaNi3y BUCYHYyTa TiMOTe3a MI00 KiIacH(piKaliiHUX KPHUTEpIiB
(knacudikyrounx BUOIPOK) MEPEBipAETHLCS HA OCHOBI 3HAaUeHHs JsiMO1a Binkea. Skio
el moka3Huk Onu3bkuil 10 0 — ciTka cerMeHTallii pUHKY BipHa. [HIIMM npuxiai;
CTpaxoBa KOMIIaHIs BUKOPHUCTOBYE JIOTICTUYHY perpecito s kiacudikaiii HOBUX
KJIIEHTIB TI0 CEerMEHTaxX 3a pPiBHEM pPU3UKY HAa OCHOBI JeMOrpadiuyHUX AaHUX 1
KPEIUTHOI 1CTOPIi.

I'nyuke (flexible) ceamenmysanns € AMHAMIYHOIO MPOIIEAYPOIO, KA MPOMOHYE
THYYKICTb Y HOOY/I0B1 CErMEHTIB, 0a3ylOUMCh Ha aHalli3l CIOXUBYUX MHpedepeHiiit
IIOJI0 3aIPOIIOHOBAHUX abTEPHATHUB BUKOHAHHS TMPOAYKTY, KOMII'FOTEPHOMY
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MOJIENIIOBaHHI BHOOpPY CHOXWBada. B OCHOBI THYYKOTrO CErMEHTYBAHHS JICKHTh
npoiieaypa CriibHOrO aHanmizy (conjoint analysis), sika nependadyae BUKOPUCTAHHS
METOJIIB BUMIPIOBAHHS BIJHOCHOI BaXKIMBOCTI PI3HUX aTpUOYyTIB MPOIYKTY IS
CIIO’KMBAyYa yepe3 aHali3 Horo BUOOpY MK IIIOTETUYHUMU alibTepHaTuBaMu. ['Hyuke
CETMEHTYBaHHS [O3BOJIIE CETMEHTYBaTH pPHHOK 3a CTPYKTYpOIO BIOJI00aHb
(preference-based segmentation), sK, Hampukiag, BUPOOHUKH aBTOMOOLIIB
BU3HAYAIOTh CErMEHTH CIOKHMBAyiB, SKI KOMIUIEKCHO MPIOPUTU3YIOTH O€3MeKy,
NaJIMBHY €(PEKTUBHICTH 400 TEXHOJIOTIYHE OCHAIICHHS.

UerBepTuii  METOA, KOMHOHEHMHUU  AHANI3, BUKOPUCTOBYBAHUW NP
CEerMEHTYBaHHI, TAKOX 3aCHOBAaHMN Ha CKJIAJHUX METOAAaX CTATUCTHUYHOI'O aHali3y.
Meron 3ampononoBanuii [lomom I'pinom (Paul Green)i Bigpi3HA€TbCS BiJ 1HIIUX
METO/1IB CETMEHTYBAHHSI THM, 1110 BiH HAMAra€eThCsi BU3HAUUTHU, KU TUI CIIOKUBaY1B
HalOUIbIIE BIANOBIAAB OM MEBHUM XapaKTepUCTHUKaM ToBapy. Lleil meTon oaHaKoBO
3aCTOCOBYETHCSI SIK Ha MPOMHUCIOBOMY, TaK 1 Ha CIIOXKHBYOMY pHHKax. Meroa
KoMIoHeHTHoro ananizy II. I'pina € GaraToBUMIpHOIO CTaTUCTUYHOK TEXHIKOIO
CEeTMEHTYBaHHS PUHKY, fKa 03BOJISIE BUSBUTU MPUXOBAHI CTPYKTYpU B JAHUX TIPO
CHOXXKMBa4viB Ta ix mnpedepeHiii. Meroa cerMeHTyBaHHSI BUKOPUCTOBYE (PaAKTOPHHUIA
aHami3 Ta aHami3 ronoBHuX kKommnoHeHT (PCA), a TakoX MeETOAU 3HUKECHHS
PO3MIPHOCTI, IO JO3BOJISIOTH BHUSIBUTH TPUXOBaHI (JIaTeHTHi) ¢akTopH, sKi
HOSICHIOIOTh KOPEJSILII0 MIXK BEJIMKOIO KUIBKICTIO 3MIHHUX onutyBaHHs. PCA €
OepuIiM  KpPOKOM Tepel KJIAacTepHHM  aHami3oM abo  KapTorpadyBaHHSIM
no3uiioHyBaHHs. Ha nmpakTuil 3acCTOCOBYETHCS JIJ1s1 BUSIBJICHHS IPUXOBAHUX BUMIPIB
CHOKMBYMX II€peBar Ha OCHOBI BEJIMKHUX MAaCHUBIB ONUTYBaHb ISl MOJAJIBIIOTO
CEerMEHTYBaHHS.

Kapmoepagysanua cnpuiinamms (Perceptual Mapping) € oOIHOYacHO 1
METOJIOM MO3ULIOHYBaHHSA, 1 CErMEHTYBaHHS PHHKY. BiH 103Bosisle moOauuTH HE
00’€KTUBHUHN PO3MOALT PUHKY 3@ XapaKTepUCTUKaMHM TOBapy YU CIOXKMBada, a
CKOpillle TOJAUI 3a CTAaHOM CBIJIOMOCTI CHOXHMBauiB. BiH mnonae BidyaibHe
BiOOpa)KEHHSI COPUMHATTS CHOKKMBayaMu OpeHaiB a00 MPOAYKTIB Y ABOBHUMIPHOMY
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(abo OaratoBMMIpHOMY) MPOCTOpI aTpUOYTIB, 1 3a3BU4Yail OyAye€ThCS HAa OCHOBI
¢dakropHoro anamnizy abo MDS (multidimensional scaling). MeToa no3BoJisie BogHouac
CErMEHTYBAaTH PUHOK Ta OIIHUTUH TO3ullil0 Openay. Hampukmnax, puHOK mwHBa,
IIPE/ICTAaBIICHUM SIK KapTa 3 OCSIMU «IIPEMIaIbHICTh/MACOBICThY Ta «JIETKUI/HACUUECHUM
cMakK» BlIoOpaxae Kiactepu OpeHIIB 1 HE3allOBHEHI PUHKOBI Himll. TakuMm 4uHOM,
METO/I JI03BOJISIE€ HE TUIBKU BUSIBUTU «MEHTAJIBbHI KJIACTEPU», ajle i MPUBa0IIMBI I1JIbOBI
PUHKH.

REM-ananiz (Recency, Frequency, Monetary). lle knacudikauiitHuii Meton
CEerMEHTYBaHHSl PUHKY, SKHU TOJIATa€ B OIIHIOBaHHI I[IHHOCTI KJIIEHTa 3a TphOoMa
BuMipamu: Recency (1aBHICTh OCTaHHBOI MOKYNKH), Frequency (4yacToTa MoKymok 3a
neBHuii nepion), Monetary (cyma Butpat). Po3pobnenuii y 1990-x pp. st AupeKT-
MapKETUHTY, BiH 30epirae HaJ3BUYaiiHy MOMYJISIPHICTh Y CydyacHOMY e-commerce [11].
Peanizyetbcs 3a Takoro npoueayporo: (1) pozpaxynok R, F, M a1 K0>)KHOTO Kii€HTa;
(2) nHopmauizariist Ta ckopuHr (3a3Buyait 1-5); (3) cerperaiis (5x5x5 = 125 komOiHarin
abo crporieHi rpynu); (4) po3poOJieHHS CTpaTeriil [js KOXKHOTo cermeHTta. Ha
ChOT'0JIHI BUKOPUCTOBYETHCA y KOMOIHaIIIT 13 THIIUMU MeTojaMu, ik oT: RFM+LTV,
Hierarchical RFM (FCA-minxin Pynrpyanra), REM-iaterpaiis 3 Machine Learning
JUTST AMHAMIYHOTO CKOpWHTY. IlpakTWuHWi mpuUKIAL: I1HTEpHET-Mara3uH BUJIISE
«uaeMItioHiB» (Bucoka R+F+M), «pusukoBux» (Hu3bka R, Bucoka F+M), «HoBaukiB»
(Bucoka R, nHuszpka F+M) Ta «3ary6sieHux» (HU3bKa MO BCiX BUMIpaXx).

T'eooemocpaghiune ceemenmysanus (PRIZM, ACORN): me ribpumnuii MeTon
cerMeHTyBaHHs pUHKY. OCHOBHa 1/i€s TOJSAra€ B TOMY, IO JIIOJU 31 CXOXKHUM
JOCTaTKOM, BIKOM, THUIIOM POJWHHU Ta CTHUJIEM JKHTTS, SIK MPaBUJIO, OOMPAIOTH IS
NPOXXMBAaHHS TOAIOHI pailoHH. 3MICT JAaHOTO METOAY TMOJsraEe B TOMY, 100
ckoMOiHyBaTH reorpadivni i geMmorpadiyHi 1aHi 13 COII0EKOHOMIYHUMU MOKa3HUKAMHU
JUIA CTBOPEHHS THUIIOBUX «cycincTB» (neighborhood clusters). Cuctema PRIZM
(Claritas) Buokpemitoe 68 tumiB qomorocrnogapctB y CIIA, aHanoriyo sk i cucrema

ACORN B BenukoOpuranii. Ha mnpakTuil BUKOPUCTOBYEThCA Tak: OaHK a0o
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AKTYAJIbHI MATAHHSA
'/ ’ EKOHOMIYHUX HAYK

CTPaxXOBUK BU3HAYAE «IIOIITOBI 1HJEKCH» 3 HAWBUIIOK KOHIIEHTPAIIEIO IIbOBOTO
reoJieMorpadiuHoro TUIy Ajsi AUPEKT-MEMITIHTY .

Takum 9rHOM, TPAJUIIAHI Ta HOBI aHAITUYHI METOJU YTBOPIOIOTh MOTYKHUI
IHCTpYMEHTApPIN JIsl CTPATET1YHOr0 CETMEHTYBaHHs, 0co0JnBO epexTuBHui y B2B Ta
HA PUHKAX 13 HEBMCOKOIO YAaCTOTOIO MOKYIKH. IXHBOIO CIILHOIO PHUCOIO € BiHOCHA
CTaTUYHICTh (OHOBJIEHHS pa3 Ha PIK—KUIbKa POKIB) Ta OPIEHTAIlisl HA TPYIOBE, a HE
1HJUBITyaJIbHE TapreTyBAHHS.

BucHOBKH 3 1aHOTO JOCJTiIKeHH i NepCNeKTUBY NMOAAJBIINX PO3POOOK 32
AaHuM HanpsimoM. lIpoBeneHe nOCHiIKEHHS 103BOJIsi€ CPOPMYIIIOBATH TaKl OCHOBI
BUCHOBKHM: 1) CdopMOBaHO KOMIUIEKCHY KJIACHU(IKALII0 KIACUYHUX METO/IIB
CErMEHTYBaHHS PHUHKY, [0 BKIIOYA€ TPU TPYNHU: a) EBPUCTUKO-CTATUCTHYHI
(reorpadiune, naemorpadiune, rncuxorpadiuyHe, TMoBeaiHKoBe, benefits-based
CerMeHTyBaHHs) 0) mMeTameTonu cermeHTyBaHHs puHKY (/CP —ABM— JTBD), B)
TPaJMIIHI aHAIITUKO-CTATUCTUYHI (ampiopHi, KJIacTepHi, THYYKi, KOMIIOHEHTHI
METOJIMK CEerMEHTYBaHHs Ta KapTorpadyBaHHSA CIHPUUHATTSA) Ta I') HOBI aHAJIITHYHI
meroau (RFM-anani3, reogemorpadiune). 2) CnuibHOO PUCOK0 03HAYEHUX METO/IIB €
OpI€HTAIlisl Ha TPYIIOBE, a HE 1HAUBIIyaJbHE TapreTyBaHHSI.

Pe3ynbraTty 1OCHIIKEHHS MalOTh SIK TEOPETUYHE (CHCTEMATHU3alis METONIB y
€IMHIN KiIacu@ikaIiiHid cucTeMi), TaK 1 MPAKTUYHE 3HAYCHHS, AKE TOJIATAE Y
dbopMyBaHHI y MapKETOJOTIB-IPAKTUKIB IIJIICHOTO YSIBJECHHS IIOJI0 METO/IIB
CEeTMEHTYBaHHs PUHKY 1110 (POPMY€E OCHOBY JJISl TIOJANIBIIIOTO TAPTETHUHTY.

[lepcniekTUBY MOAABIIUX JOCIIKEHB MMOJISATAE y aHATI3Y CIIBBITHOIICHHS IUX
METO/IiB 3 METOIaMH IIU(PPOBOTO MAPKETHHTY Ta ar€HTHOTO IITYYHOTO 1HTEJICKTY.
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