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b59 B2B Marketing : 360. mayk. mp. XVIII Mixnap. Hayk.-pakT. KoH(Q.,
M. Kuis, 18 kaiT., 2025 p. [Enextpon. pecypc] ; KIII im. Irops Cikopcbkoro. —
Enextpon. tekcroBi mani (1 dain: 2,9 Moaiit). — KuiB : KIII iMm. Irops
Cikopcwkoro, Bun-Bo «Ilomitexnika». — 218 c.

[Tomano matepianu XVIII MixnapoaHoi HayKOBO-TPaKTUYHOI KOH(EpeHIIil
«B2B MARKETING», sxa BigOyinacs B HaiioHanbHOMY TEXHIYHOMY YHIBEpPCHUTETI
VYkpainn «KuiBcbkuii nomitexHiyHuil iHCTUTYT iMeHi Iropst Cikopcbkoro» 18 kBiTHS
2025 poky. Po3rasiHyTo mmpoke KoJjio akTyaJIbHUX MTUTaHb TPOMHUCIOBOTO MAPKETHHTY,
MapKeTUHTy  I1HHOBAI[IHHOI  JAISUIBHOCTI, MApKETUHIOBOTO  MEHEKMEHTY,
MapKETUHTOBUX JOCHIKEHb Ta OpeHIuHry. OCcOo0IMBY yBary nNpuIiJIeHO mpodiemMaM Ta
TEHJICHIIISIM PUHKIB B YMOBaX BIMHH.

XVIII Mixnapoana HaykoBo-npaktuuHa koHdepeniis «B2B MARKETING»
BinOynacs BignmoBigHo g0 Hakazy KIII im. Irops Cikopcbkoro Ne HOJI/305/25 Bin
09.04.2025 p. y mexax mnpoeneHHs XVIII MixHapoIHOTO HAyKOBO-MPAKTUYHOTO
dbopymy «B2B Marketing International Forumy.

30ipuuk  HaykoBux mnpaub XVIII MikHaponHoi  HAyKOBO-IIPaKTUYHOL
koHpepenuii «B2B MARKETING» pekomeHgoBaHo A0 JpyKy BueHow panoro
bakynpTeTy MEHEKMEHTY Ta MapKeTHHTY (mpotokos Ne 10 Bix 05 tpasus 2025 p.).

Bionosioanvhicms 3a nopyuients agmopcvKux npae ma HeOOMmpUMAanHs YUHHUX
cmanoapmis y mamepianax 30ipHuKa NOKIA0aemvcsi Ha asmopa(is) HayKoeoi npayi
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KJIACU®PIKALIS MOJEJIEV BUBEJIEHHS TOBAPY HA PUHOK

ToBapHa cTparerist € OJHUM 13 KJIIOYOBHX €JIEMEHTIB MapKETHHTOBOI CTpaTeri'l' sKa pazoM i3
I[IHOBOIO CTpATETi€l0 BHU3HAYAE KOHKypeHTOCHpOMO)KHiCTL HiIIHpI/I€MCTBa ii TOBapy Ha PHHKY.
CporoaHi, KOIM MapKETHHIOBE CepelIoBHINE  EPEHIIIIO Big cranii TypOyJIeHTHOCTI 10O cTamii
HEBU3HAYCHOCTI, BUKOPHCTAHHS TPAJMLIHHUX MOJEIeH PO3POOIICHHS Ta BUBC/ICHHS TOBApy HA PHHOK,
AKi Oy CCI)OpMOBaHl Ta OMHCAHI B KIIACHYHUX poOoTax 20 cTopivusi, CTAIOTh HE JIUIIE He aKTyalbHUMH,
a MOXyTh MartW (aTambHMi Xapakrtep Ui (QYHKIIOHAIBHOCTI IIANPUEMCTBA Ta OTO
KOHKYpeHTOCIPOMOKHOCTI.  Ile  o0ymoBmO€ HEOOXIAHICTH ~JOCHIIKCHHS, —CHCTeMaTHsauii Ta
dopMyBaHHS HOBUX MOZEJIEH, SKi MOXKYTb 3aCTOCOBYBATHCS KOMITaH1sIMH A po3poliieHHs Ta
BUBC/ICHHS HOBHX TOBapIB HA PHHOK, MOJICIICH, SIKi BDaXOBYIOTh JiaJCKTHYHHIT 3B’5130K MIXK THHAMIKOIO
3HaHb Ta TmpedepeHiid CIoXKMBaya Ta ETANHICTIO PO3BUTKY NPOAYKTY Ta TEXHOJOTII0 HOro
BHPOOHUIITBA, 110 B1IOOpaKEHO HA PUCYHKY 1.

KoHKYpeHTOCNPOMOXHICTb

Tosap Cnoxwvsaui

Pucynoxk 1 - InTepakTuBHICTH y IpoIieci po3pOOKHU TOBAPY

KoHkypeHTK

IIpoBeienuii aHai3 NiTEPAaTypHUX JUKEPEl, NPAKTHK NMPOBIIHMX BITYM3HSHUX Ta 3apy61>1<HHx
MiANPUEMCTB JI03BOJIMB BU3HAYUTH aBTOPCHKY TAKCOHOMIIO Ta c(opMyBaTH Kiachpikauito mMoxenei
PO3pOOIICHHST Ta BUBEJCHHS HOBOTO TOBapy Ha PHHOK, SIKi BiIMOBIalOTh O3HAYCHUM BHUIIIE BUMOTaM.
Hagenemo 1i. Cepen ocHOBHUX MOJIene utst aHanizy oopano HactymHi [1], [2]: mogens Waterfall, Agile-
MOJIeNb, CHiTbHOT po3po0KH, BiIKpuTHX iHHOBaLi#, Data-Driven Development model, Design Thinking
model, mozxens «Ilapanenbuuii 3amyck», «®Da3oBuii 3amyck», Pre-Sell, Big Bang Launch, Soft launch,
kpayadannunr, Pay-What-You-Want model Ta inmi. ChopmoBaHa TakcOHOMIs 103BOJIsIE CHOPMYBATH
HUK4Y€ HaBeACHY Kiacu(ikallio Mojiesiell BUBEJCHHS TOBapy Ha pUHOK.

Kpurepii kinacuikauii:

3a miAX0/10M J0 pO3pO0JICHHS Ta 3aIyCKy
— Tlocnioosnuti (Waterfall, ®a3oBuii 3amyck) — 4iTKl €Tanu, KOXX€H HACTYHMHHUI MOYMHAETHCS MICII

3aBEpILEHHS MTONEePEHBOrO.
—  Tnyuxuu (Agile, Design Thinking, Data-Driven Development, CrinbHa po3po0ka) — iTepaTHBHUI
MiJX1]1, TOCTiHE TeCTyBaHHS Ta BIOCKOHAICHHS.
— Tiopuonuu (IlapanensHaunii 3anmyck, BinkpuTi iHHOBAIII1) — MOETHAHHS THYYKOCTI Ta TOCI1JOBHOCTI.
3a MaciTaOHICTIO 3aIyCKY HOBOT'O TOBapy
— Mopens [TapanenbHoro 3amycky (0IHOYaCHO Ha BECh pUHOK, HOT'O CETMEHTH).
— Mopnens ®a30Boro 3amycky (IOCTyNoBE (€TarHe) BUBEJCHHS).
3a cTymeHeM roTOBHOCTI HOBOT'O IIPOIAYKTY
— MVP product model (Agile-texnomorisi, Kpayndanaunr)
— Preliminary tested product model (®a3oBwuii 3amyck, Design Thinking)
— Full tested product model (Waterfall)
3a JukepenoM ij1ei Ui po3po0JIeHHs TOBapy
—  Buympiwmne pospoobnenns (Waterfall,) — kommanist caMOCTiiiHO CTBOPIOE Ta TECTY€E MPOIYKT.
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Cnieénpays i3 306niwHiMu yuyachukamu (BIIKPUTI 1HHOBAIIiI, CIiJIbHA po3poOKa, KpayndaHAUHT) —
3aJIy4CHHS KIIIE€HTIB, TAPTHEPIB, CIIUIBHOT JI0 PO3POOKH.
Opienmayis na oani (Data-Driven Development, Design Thinking) — anani3 mnoBemiHKd
KOPUCTYBaYiB, aHAIITHKA.

3a MIBH/IKICTIO BUBEJICHHS Ha PUHOK
Llsuoxuui 3anyck (Big Bang Launch) — MmuTTeBuii BUXig a00 MPOJaxK 31 CTBOPEHHSIM a)KiOTaKHOTO
MIOTIUTY HABKOJIO TOBApYy.
Hosinvruii sanyck (Small launch) - 3 oOmexennM Macirabom, o6 npoTecTyBaTH HOro CpUAHITTS
ay[UTOpIi€lo, 310paTH BIATYKH Ta BHECTH KOPCKTHBH IEPE] IOBHOLIIHHUM 3aIIyCKOM.

3a macmTaboM OXOIUICHHS PHHKY Ha €Talli BUXOAY TOBapy
— Jlokanvne mecmysanns (Local Testing) — moneni Waterfall, ®a3oBuii 3amyck, Design Thinking,
Agile - o6mexeHuit 3ammycKk 3 TOCTYIIOBUM PO3IIAPEHHSIM.
—  Macosuii suxio (Big Bang Launch) — mpoaykT 3amyckaeTbcs OJHOYACHO, 3 MAaKCHMAaJIbHOIO
IHTCHCUBHICTIO Ta NIMPOKHM OXOIUICHHSM, 1100 0JIpa3y MPHUBEPHYTH YBary BEIUKOI PUHKOBOI
ayJUTOopIii.
3a ¢opMoto onIaTH HOBOIO TOBApPY
Tpanumiitaa Moaens (MpoAak yepe3 TPaAUIIiiHI KaHau 3a (PIKCOBAHOIO IIHOIO).
Pre-Sell (mpoayKT mpoaeThbest 10 HOTO BUPOOHUIITBA OO 310paTh KOMITH Ta OIIHUTH TOITUT).
Pay-What-You-Want model (nmokyriii caMmi BU3Ha4al0Th 1iHY, Ky TOTOBI 3aIUTATHUTH).
OpeniHa MOJIeIb (TOBAp 37a€THCS B OPEH/Y 3aMIiCTh MTPOAAXKY).
Pay Per Use Model (omnara craryerscest auie 3a pakTHYHe BUKOPUCTAHHS MIPOAYKTY YH MOCTYTH).
JliensiiiHa Moaemb (KyIMyIOTh IPAaBO HA BUKOPUCTAHHS 32 (DIKCOBAHOIO IIHOO YH MIIMHUCKOIO).
Freemium +Marketplace Model (6a30Ba Bepcist 6e3K01mITOBHA, a TpeMiyM-(yHKIIIT TPOAAIOTHCS).
Kpayndannuarosa Mozens (KOITH HAa CTBOPEHHS 30UPArOThCS 3aBSIKU KpayI(aHAUHTY).

3a xepenoM diHaHCYBaHHS
Bnacne ¢pinancysannus (Waterfall, Agile, Big Bang Launch) — komtu kommaHii.
Tonepeonii npooasic abo ineecmuyii (Pre-Sell, Kpayadaunauur, BiakpuTti iHHOBaIli1) — 36ip rporei
BiJl KOPHCTYBAYiB.

3a piBHEM PHU3UKOBAHOCTI (HEBU3HAYEHOCTI) MAPKETUHTOBOTO CEPEOBHIIA
Bucokuii puzuk — 3amyck 63 monepeHb»0ro TeCTyBaHHA a00 3 BETMKUMHE TOYaTKOBUMH 1HBECTHI[ISIMU
(mogneni Big Bang Launch, Pre-Sell).
Cepeoniii puzuk — TIPOJYKT PO3BUBAETHCSA TOETAIMHO, ajie BCE III€ € MOXJIMBI HeBAadl (MOJEII:
[TapanensHuii 3amyck, Agile, CriibHa po3po0ka).
Hu3zvkuii pusux — NPOIyKT TECTYyeThbCA HA PI3HMX eTanax mnepejl MaciTaOHHUM BHXOIOM (MOJEi:
da3oBwmii 3anyck, Data-Driven Development, Design Thinking)

3a piBHEM pU3UKOBAHOCTI MOJIEN1
3 eucoxum pisnem puzuxy. Big Bang Launch, Ctpareris nepmonpoximis, TpancHaiioHaIbHUN BUBIT
TOBapy.
3 cepeonim pisnem pusuxy: DazoBHil 3amyck 3 reorpadiyHOI0 €KCHaHCle€, BepTukaibHa MOEINb
3aIyCKy, 3aIyCK 4epes3 JiepiB T1yMOK.
3 HU3bLKUM pi6HeM pu3uKy: MOJIENb MJIOTHOTO 3aMTyCKY (TECTOBUI PUHOK), MOJeTh soft launch, 3amyck
4yepe3 MapTHEPCTBO, KpayA(paHIUHTOBA MOJIENb.

Po3pobnena Knacn(bucaum N03BoJIsiE  c(OpMYBaTH MiJMPUEMCTBY UITKY TPAEKTOPIIO

3aCTOCYBaHHS MOJEJNEH pPI3HOro Kiacy, 0 OXOIUTIOIOTh KIIHOYOBI ACMEKTH YCIHIIIHOCTI BHUBEJCHHS
HOBOT'O TOBapy MPOMHUCIOBO-BUPOOHUYUM MIANPUEMCTBOM Ha PUHOK.
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